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Resume. In the conditions of an unstable political situation, the refusal of some foreign partners to supply
goods to Russia, businesses should think about switching to purchasing goods from China. Importing goods in the
new reality requires a modern data processing system for a large flow of customers. In the presented article, the
algorithm for introducing a CRM-system in a trade organization — importer is considered; recommendations for

its application in practice are developed.
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Ynpaenenue omuoweHusMU ¢ KA1ueHmMamu — 6usHec-cmpameaus,
npedHA3HaueHHAs 011 onmumusayul 00xo008, NpubbLILHOCMU U Y0087eme80peHHOCMU KAUEHMOo8.

KTyaJbHOCTB, LIeJIU U 33/ia41 UCCIESOBAHUA
OkoHoMUKa Poccum, efBa ONMPABUBIIKCH
T IaHZEMUMHBIX OTpaHn4YeHuH B 2021 I., CTONK-
HyJ1ach ¢ becrperieIeHTHON 001el KOHGIUKTHOCTHIO
B MEX/YHaPOAHBIX SKOHOMUYECKHUX OTHOIIEHUAX (CaHK-
uuu, 3M6apro, TapuHBINA MPOTEKIIMOHU3M). B yacTHO-
CTH, COKPATHIKCh TOCTAaBKU YIAKOBKU /I KOCMETHUKU
u3 [MosbIinuy, 3amyacTelt s TeXIpubOpPOB U3 HEKOTO-
pbix ctpad CHI u np. B ¢BA3U ¢ 3TUM pe3KO yBeIUYNI-
s MOTOK KJIMEHTOB, KOTOPBIE HAITPaBUJIU CBOE BHUMA-
HUe Ha UMITOPTHBIE 3aKyIKU U3 Kurtas.

HecMoOTpst Ha BpeMeHHOE CHKEHUE HAChIIEHHOCTH
PBIHKA, B LIEJIOM ITPeJIOKEHUE MMPEBHIIIAET CIIPOC, U ITO-
KyTlaTesb MpeIbsBIseT BBICOKUE TPeOOBaHUA K TOBA-
paM u mporieccaM. ToBap OBICTPO MEHSETCSA, MEHSIOTCS
MpeANOYTEHUS TOKynaTessA. ToBap, Kak MPaBUIO, yKe
He MacCOBHIH, a 6oJiee mepcOHUPpUIIMPOBAHHBIN. B 3THX
YCJIOBUSIX BaXKHO TIEPCOHATM3UPOBATD OOIIEHUE C KITH-
eHTOM. PaboTaTh CO BCEMH MOKYTATENIMU OJUHAKOBO
HEJIb3s, TaK KaK OHU OTHOCATCS K Pa3HBIM CErMeHTaM
PBIHKA U MMEIOT YHUKaJbHbIE 3ampockl. Opranusa-
LIUY BBIHYKAEHBI TIOACTPAaUBaThCA IO HUX U IO TOBA-
PY, ¥ TIO IIeHe, U TI0 CEPBUCY, U IO CIIOCO0Y MPOJAKH,
U TI0 CITOCOOY KOMMYHUKAIMU. [[JIs1 3TOr0 HEOOX0AUMO
3HATh KAXKJOro KIMEeHTa ¥ TPUHUMATh 0O0CHOBAaHHOE
peliieHre, KOTopoe OyieT MaKCHMAaJIbHO YYUTHIBATh €70
WHIVBHU/yaJbHbIe HHTEPECHL. [IpY 3TOM YETKO BBICTPO-
€HHBIH, YZOOHBIN MPOoLlecC B3aUMO/EHCTBUA, He [OITy-
CKAIOIIMH cO0EB U TPOCPOYEK, — ITO Y3KE HEOOXOJUMBIN
CTaHZAPT, KOTOPOT'O OXKUZAET KJIUEHT U, He TIOJTy4UB KO-
TOPOT'O, OTKAKETCS OT AaJTbHEHUIIEro COTPYJHUIECTBA.

VccnenoBanue, mpoBegeHHoe Adweek u Accenture!,
rnokasaso, 4ro 80% opraHuszauui CYUTaIOT, YTO OHU
00eCIeynBarOT IPEBOCXOAHOE KaYeCTBO OOCITYKUBaHUA
KJIMEHTOB, HO TOJTbKO 8 % MX KJIMEHTOB C 3THUM COTJIaCHHI.

[Tpu 5TOM KJIMEHTHI — CaMbIi IIEHHbBIN aKTUB KOMIIa-
HUH. VICIIOTb3ysl HOBBIE, HEITPECTAHHO OTKPBIBAIOIIECS

Garter Group

TEXHOJIOTHYeCKHe BO3MOXKHOCTH B IOHMMaHUH, OLIEHKe
1 yIIpaBJIeHUH OTHOIIEHUAMU C KK /IbIM [TOKyTIaTesIeM,
KOMITaHUH JIO/DKHBI CKOHIIEHTPHPOBATh yCHJINA Ha ITPO-
JYMaHHOM YBeJINYeHUH LIEHHOCTU CBOeU KJIMEeHTCKON
6a3b!1 (Don Peppers, 2006.)

B ycoBusx iudppoBoi SKOHOMHUKY TOPTOBBIE KOMITA-
HUU PACIINPSIOT CIIEKTP KOMMYHUKAIUH U IH(POBBIX
HWHCTPYMEHTOB, II03BOJIAIOIINX U3B/IeYb 3 KOMMYyHUKa-
IIMOHHBIX [IPOLIECCOB MAaKCUMAaJbHYIO I10/Ib3Y JJI KOM-
naHuu. OJHUM U3 TAKUX UHCTPYMeHTOB fABisAeTcsa CRM-
CUCTeMa, IMO3BOJISIONIAs 00eCIeYuTh COOP U XpaHEHHE
rHpOpMAIUK O KIMEeHTaX KOMITAaHUHU, 0CBOOOXKas1 Me-
He/P)KepOB OT PYTHMHHBIX Ollepalliil U cocpefloTauuBas
WX BHUMaHUe Ha c/ieJIKaX C KJIMeHTaMU.

B craTbe MBI paccMOTpPUM IIpoliecc BHeJpeHU:
CRM-cucTeMBl B TOPTOBOW OpPraHU3aIluu — UMIIOP-
Tepe, IIpeAaaramoliell yCIyTry 10 COIPOBOXKAECHUIO 3a-
KYTIOK U JIOCTaBKU ToBapoB u3 Kurasa. Peusb moiizer
006 ONTOBHIX 3aKyIKaxX U OTHOUIEHUAX IO NPUHIU-
my B2B. C 1esnbio BHIABIEHUA ClIEIUPUKU BHEIPEHUS
CRM-cucteMbl B KOMIaHUU-UMIIOPTEPE MBI pacCMO-
TPUM TeXHUYeCKHe acrnekThl BHegpeHua CRM-cucre-
MBI B KOMIIaHUU-UMIIOpTepe, IPOBeZeM COIloCTaBIe-
HYe Pa3JINYHBIX CUCTEM JJIA OllpesiesieHus Haubosee
AKTyaJTbHOMN U TEXHOJIOTUYHOM C TOUKY 3peHUA [T0CTaB-
JIEHHBIX 33724 KOMIIaHUH, IPOaHAIN3UPyeM IIepClieK-
THUBBI ¥ BO3MOXXHOCTH IIPAaKTUY€CKOI'0 MCII0Ib30BaHUA
CUCTEMBI.

Cucrema CRM B onTUMHU3aLuM AeATeIbHOCTH
KOMIIaHUM

OcnHoBHas ¢yHKIHA CRM-cuctemMb — 310 c60p, Xpa-
HeHHe, 06paboTKa, CTPYKTYPUPOBaHUE, BU3yaTU3aLIHs
BXOZALIEN MHOPMAIINH, TIOCTYIAIOIIEH OT KJINEHTOB,
[IOZAPALYMKOB, TAMOKHU, JJOTUCTUYECKUX KOMIIaHUH
U IpyT'UX UCTOYHUKOB. B paMkax ynpasjieHUs Ipoliec-
COM 3aKyIKU U JIOTUCTUKU ToBapoB CRM pemraet cie-
JyIolliyie OCHOBHBIE 3aJa4U:

' Introduction to customer experience. KoHcantuHrosas komnaHwus Accenture. URL: https: //www.accenture.com/us-en/insights /song/customer-

experience-index
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— cb6op u 06paboTka HHGOPMAIIMU O KIUEHTAX
Y PBIHKE B eJUHON 0a3e JaHHBIX;

— ompeJesieHHe MPOIEeAYP U MPaBI paboThl Me-
Hemxepos BO/I;

— IpefocTaBieHre MeHekepam B/l aBTomaTtu-

3UPOBAHHOTO paboYero MecTa;

— OIIeHKa pe3y/IbTaTUBHOCTH pabOThI MEHE/KEPOB;

— 3amuTa KJIMEeHTCKOH 6a3sl;

— comracoBaHHas paboTa COTPYAHUKOB Pa3jivy-

HBIX [TOZ[pa3/ie/IeHUH ¢ KIMEHTaMHU.

CTaHZapTHBIN [Tpoliecc B3auMOoZeUCTBYA KOMIIaHUY
U KireHTa (0T IePBOro KOHTAKTa U 0 OTTPY3KH r'o-
TOBOM MMapTUU Ha CKJIAJ) B OpraHu3anuy, He IpuMe-
HAIOIIEeH 1TUdPOBbIe HHCTPYMEHTHI MX ONTUMU3ALINH,
0OBIYHO TIpEeATIoIaraeT MpeACTaBIeHHYIO HIKe TTocIe-
JI0BaTEJIbHOCTD JAEeUCTBUM:

1. MoHumopuHz/nouck nocmasujuka, 3aKas TECTOBBIX
00pas31oB, 3aka3 06pasIoB i cepTudUKauu (IIpy He-
00XOIMMOCTH) /I IEKJIapUPOBAHMUS TOBapa Ha TEppH-
Topuu PO. Menepxep B3/] BEIITOIHAET ITOKCK ITOAXOAA-
IIero MOCTABIIMKA I10 YCJIOBUAM TeXHUYECKOTO 3aIaHUs
MPOAYKTa, ¢ yueToM Target price 1 noxkeJlaHUMN KJIUeH-
Ta. [losryaenHble gaHHble (10-15 MocTaBIIMKOB) MeHe-
[UKep BHOCUT B TabIHIy-11a6I0H, 3aTI0THAET KOJOHKH:
HauMEHOBaHUE, aJipec, KOHTAKTHI, YCJIOBUA MOCTAaBKU
FOB, cTouMOCTb, CPOK M3rOTOBJICHUA, HAJIUYUE pa3pe-
[INUTETBHBIX JOKYMEHTOB, SKCIIOPTHOM JIUIIEH3UH Y TIPO-
yee. B pe3ysbraTe BbIOMpaETCs ABa-TpU Harbosiee moj-
XOZAIINX 110 KPUTEPUSIM TIOCTaBIIHKA, 3aKa3bIBAIOTCS
obpasiibl. HaumHaeTcs 6oJiee fieTanbHas pabota ¢ pab-
pUKaMU, IPOBEPSIIOTCA KOMMepYeCKHe IOKYMEHTBI: KOH-
TPaKTHI, crieluUKaIUN, THBOKCHI U ITpOYee.

2. OpeaHusayus 3aKynku moeapda, pasmeuleHue 3d-
si8ku Ha npoussodcmaeo 8 Kumae. OTpaBKa corsiacoBaH-
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HOTO C KJIMEHTOM 3aKa3a (HOMeHKJIAaTypa, KOJTUIECTBO,
CPOKH, MaKeThI AN3AHHOB TOBapa U IPy30BOM KOPOOKH,
COCTaBOB, MaTepHaJoOB U Ip.). BHocuTes mpegormnaTa
30% oT cymmbI MHBOTICA. YTOYHAIOTCA CPOKU TOTOBHO-
ctu maptuu (Lead time).

3. Opzanusayus 0ocmasku moeapa Ha ckaaod KaileH-
ma. PasmeujeHue 3as8xu Ha docmasky y napmuepa-ne-
pesosuuka. TIpefocTapieHne JaHHBIX ITO BeCy/00beMy/
yIIaKOBKe I'py3a. Bce aTH ;aHHbIe MeHeKep 10 IOTHICTH-
Ke JIOJDKEH 3apaHee coOpaTh v BHECTH B TaOMHLIBL. BHO-
cutcsa ormtata 70% Ha cueT IMOCTaBIIMKA.

4. [ToonucaHue akmos 8binonHeHHbLX pabom. CocTas-
JIeHUe peKIaManui (pyu HeoOXOAMMOCTH).

5. BHympeHHuil aHanus cocmosgulelics c0enku: Bpe-
M, IOTpadeHHOe Ha 06paboTKy 3aKasa; pa3Mep KOMHC-
CHY 32 IIPe/IOCTaB/IsAeMbIe YCIIYTH; BBIAB/IEHIE HEI0UETOB.

[Tpu TaKO¥ OpraHU3aIi KOMMYHHUKALIUHA TpobiemMa
3aKJII0YAETCS B TOM, YTO MHCTPYMEHTHI B3aMOZIe CTBUSA
€ KJINEHTOM — 3TO B JIy4IlleM ciIydae obyaqHas CUcTe-
Ma Google, gyamie — e-mail i WhatsApp. Ha kaxxgqom
aTane cbopa nHpopManyy MeHepKep BO/l 06513aH Bpyd-
HYI0 QUKCHPOBATh 1 00pabaThIBaTh JaHHEIE B TAOIUIIBI
Google, Excel, unorga B 1C. CooTBeTCTBEHHO paboTa,
BBICTPOEHHAs TaKUM 006pa3oM, He HUCKJII0YAeT «JIeso-
BeuyecKHi GpaKTop» U MOKET IIPUBECTH K HeXKelaTesb-
HBIM pe3y/IbTaTaM.

[ToTomy 3aza4a pyKOBOANUTEIISI — CBECTH BO3SMOXKHBIE
PHCKU K MUHUMYMY, U 3pPeKTUBHBIM UHCTPYMEHTOM
B pPellIeHNH 3TOH 33/1a4M criocobHa cratb CRM-cucrema.

[Tpouecc BHeApenusa CRM-cucTtembl B TOProBoii op-
TaHHU3allu — UMIIOPTEPE CIIYKUT aBTOMaTHU3alllin HE-
IIpepBIBHOM CUCTEMBI KOHTPOJIA IIOCTaBOK, TOUHOCTH
cbopa 1 cucTeMaTU3anuy THGOPMALHMH, YTOOBI HAaNIpa-
BUTB OpraHU3aIuIo K ycrexy (puc. 1)2

TENEPOHHbBIE 3BOHKW

E-MAIL

CRM‘%@

2

3AKA3BI NO TENEDOHY

PucyHox 1 — Ipumep sHedpeHusi CRM-cucmembt
Figure 1 — An example of the implementation of a CRM system

BHeppeHne CRM-cuctemsbl: 3Tanbl, 3¢hekTMBHOCTb, Noaxoabl. Read more at: http://bizprocess.by /vnedrenie-crm/
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Kpome Toro, CRM-cucTtema Mo3BojsaeT IepCoHaIN-
3UPOBATh OOIIeHNE C KIHEeHTOM. [I0CKOIbKY KJINEHTHI,
KOTOpBIe 06PALTAOTCs B KOMITAHHIO, OTHOCATCS K pa3-
HBIM CETMEHTaM PBIHKA U UMeIOT YHHUKaJIbHbIE 3aIIpO-
CBI, HEOOXOAMMO BBICTPAUBATH NMEPCOHUPUIUPOBAH-

bak-odmuc

v KUHC(),\II,\[{III[H "
COrAaACOBAHIC BCCX
BH_YT])L‘HHI[X 6II3HCC—

ITPOIIECCOB

sERP

HYIO CUCTEeMY B3aUMOZEHCTBUA KINEeHTa U KOMITaHUH
Zut1 60ee KaueCTBEHHOTO IIPeZIoCTaBIeHuA yeIyT. Ta-
KUM 00pa3oM, MPOUCXOJUT OPUEHTAIMSA HA TIOTPeGHO-
CTH KJIMEHTA, C OZHOM CTOPOHHI, M KOHCOMUAALINSA UH-
dopmanuu o Hem — ¢ Apyroi (BeuterkanuHa, 2016).

®pour-oduc

* OpuenTHPOBKA HA
HOTPEOHOCTH KAHCE

*CRM

* Moayan ERP o ssoay
KAHMCHTCKHX 3aKa308B

Pucyrnok 2 — [Ipumep cmpykmypupogaHus uHgpopmayuu 8 cucmeme CRM
Figure 2 — An example of structuring information in a CRM system

Tunbsl CRM-cucteM. DTansl BHeAPEHU

[Nepex BHegpeHreM CRM-cHCTeMBI HEOOXOAUMO ITPO-
BECTH ayAUT CyLIECTBYIOIIUX OM3HEC-TTPOLIECCOB B cde-
pe B3auMOJeNCTBUA C KIMeHTaMU U NOoAPpAAYUKaAMY,
IIpoaHaIU3UpOBaTh U ONTUMHU3UPOBATh UX, HAIIpUMep
C IIOMOIIBIO IPOTPAMM IO OU3HEC-MOZAEINPOBAHUIO.
TosIbKO ITOCTIe SICHOTO TPEACTABIEHUs O TPeOOBaHUAX

K ¢yHKIHOHaNMbHOCTH CRM-CHCTEMBI MOKHO TIPUCTY-
maTh K ee BEIOODY.

YTo6bl MUHUMU3UPOBATh PUCKU BeIGOpa CRM-cu-
CTeMbI, MOKHO BOCIIOJIb30BAThCsA OECIIATHOM «JIEFKOM»
CRM-cucreMoi, 160 cOGCTBEHHBIMU CHIAMU CITPOEK-
tupoBatb CRM-cucreMy Ha matdopme NeoBook (JIeB-
kuH, 2014) u 1pu HeOOXOAMMOCTH JOCTPAUBATE €€, OIl-
TUMU3UPYS OU3HEC-TIPOLIECCHI.

OrtpacneBblie CRM-cucremoi

KomnaHuu no KaTeropuam

16

CRM ans pexnamel n noanrpapmm - 15

Mo 6azosoi CRM Mo oTpacan

ASOFt CRM oo 5 YHWBEPCAbHBIE PACLINPEHWA
SugarCRM 13 CRM ans HeaBMXKMMOCTH
Creatio (paHee bpm'online)- 13

Terrasoft - 11 CRM ana BTL-areHTCTE -

Lo 0 — 30 CRM ANR BAHKOB -
Knunk 5 CRM ans npoussoACTBa-
Monitor CRM 2 CRM ans Typrama-

CRM ans CNOPTHUBHBIX KNYBOB-
CRM ana TpaHcnopTa-
CRM ana XKKX.-

CRM ans aBuanepesosumnko

CRM A8 YCAYT e
CRM ans GUH. OPraHnsaumii ..
CRM 55 AVCTPUOYLIAMN <o

CRM ans obpazoBaHus -

MonHbii katanor CRM-cuctem

Pucynox 3 — Kamezopuu CRM-cucmem Ha caiime ITpakmuka CRM
Figure 3 — Categories of CRM systems on the CRM Practice website
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PaccMOTpHIM HECKOTBKO KOMITAHUH, UMEIOIUX OIIBIT
ycnemHoro BHeapeHua cucteMbl CRM, a Takxe poBe-
JleM KpaTKui 0630p Hanbosiee MOMYJIPHBIX €€ BUZOB.
Ha peiake BbIgeNAIOT obmaunble (SAAS) u kiaccuve-
CKUE CHUCTEMBI.

Me1 npoaHanusupoBaau CRM-cucteMsl, KOTOPbIE
[IPUMEHSIOT B CBOEU AeATeNTbHOCTU IPEATIPUATHUA CXO-
ket orpaciu (puc. 3), ¥ OTYIWIN CIeAYIOIINE Pe3yb-
TaTHL.

1. Sealforce cucTema momoraeT HaJIaAUTh 3P PEKTUB-
HYI0 KOMMYHHUKAIIHIO C KJIMEeHTaMHU U 33aTh IIPABUIb-
HBIH BEKTOP pabOTHI C HUMU. DTO IIPOUCXOAUT Oaroaapst
IIpej0CTaBIeHNIO BO3MOKHOCTEH YIIPaBIeHHUA KOHTAK-
TaMU, IPOTrHO3UPOBAHMS, BeZIeHUs OTYETOB, aBTOMATH-
3alMy pabovyux MPOLEeCCOB, MOOWIBHOCTH PabOTHI CH-
CTEMBI U €€ IOCTYITHOCTHU .

2. AllProWebTools cuctema, ¢ OTIMYHBIM HabOPOM
byHKIMH, BKIIOYaeT B ceOs1 paboTy ¢ 3ajayaMu U pac-
MmycaHueM, XOCTHUHT AJig e-mail, Web, e-commerce?.

3. Base cucrema MOXET YeTKO OTC/IEXKUBATh PabOTy
MeHeKepOB, 3P PEKTUBHOCTD UX JEATENbHOCTH, T10-
JIy4aTh IIOJHYI0 HHPOPMAIHIO O PELIeHUAX KINEHTOB.

4. MeralulaH Ha CerOJHAIIHUY JIeHb OZ[Ha 13 CAMBIX
nonysnsspHbix CRM-cuctem. [103BoJIsieT XpaHUTh pabo-
YyI0 JOKYMEHTALUIO U OTCJIEXKUBATD X0/ BEIITOTHEHM
3aZia4, MoMoTaeT ObICTPO HAWTU B 6a3e MHPOPMALIIIO
10 KOHKPETHOMY KJIUMEHTY".

5. Bitrix24 cucrtema 6oJblile IOAXOAUT AJIA OTAeNa
IIPOZIAXK U yTIPaBIeHUs IPOeKTaMu®.

6. AmoCRM-cucrema obecrieuuBaeT paboTy C KIH-
€HTaMU 1 YUYET cZesIoK. [103BoJIAeT MHAUBHUAYJIBHO Ha-
CTPOUTD CUCTEMY UMEHHO I107, CBOM 6U3HeC .

[TepBuuHOoe cpaBHeHHe CRM-cucTeM MOKHO IIPOBe-
CTH C UCTIOIb30BAaHUEM Y3Ke TOTOBOM 6a3bl MHGOpMAaIH
0 GYHKIIMOHAIBHOCTH PA3HBIX CUCTEM M HHCTPYMEHTOB
CpaBHeHWU, peaJIM30BaHHBIX on-line, Kak, HaIpuUMep,
Ha catite [Tpaktuka CRMS.

[Tpu Be160pe CRM-cHCTEMBI HaM MPECTABIIAETCS
Ba)KHBIM PYKOBOZCTBOBAThCS PAZOM KPUTEPUEB, KOTO-
pBI€ B YHUBEPCAJIbHOM BHUZIe MOTYT CBOAUTHCA K CIIEAY-
I0lleMy IIepevHIO:

1. Crieniuduka pyHkumonupoBanusi CRM-cUCTeEMBI.

2. CoOoTBeTCTBHE LIeJIAM OpraHM3alvu.

3. IOCTYITHOCTb ¥ KAYeCTBO CEPBUCHOM ITOAEPKKU.

4. lleHa MOKYIIKY, BHEPEHUA, COIIPOBOXKEHUA.

5. CTpaHoBas NprHAIEKHOCTh KOMIIaHUU-pa3pa-
6oTymKa (3ammTa OT MEXKAYHAPOAHBIX PUCKOB).

6. VHTerpamusa ¢ UMeIUMUCS IPOIPaAMMHBIMU
cpeZAcTBaMU KOMIIaHUH.

7. Hasnuuye 1Ipo6GHBIX BepCHU AJIA TpeABaPUTENb-
HOMU OLIEHKHU.

8. Bo3MO:XXHOCTh 06y4eHN IT0/Ib30BaTeIeH.

CyIlecTBYIOT CTaHZAPTHBIE PErVIAMEHTHl U JTAIIbI
BHe/IpEHUS IPOIPAMMHBIX ITPOAYKTOB, IIpe/jaraeMble
IT-xomnanuamu. OHH, KaK IpaBWIO, IPEANOIararT:

1) AWarHoCTHKY KOMIIQHWH Ha IIpeAMeT HCCIeZo-
BaHUA BceX ee OM3HEC-IIPOIECCOB;

2) ¢dopmMupoBaHUe TEXHIIECKOT0 3aIaHUS s II0-
CJIeZyIONET0 BHEAPEHYS IPOrPAMMHOTO IIPO-
JyKTa (ommcaHue BCeX ajJrOpPHUTMOB, CIIpa-
BOYHUKOB, OTYETHBIX GOPM U PEITaMeHTOB
C Y9eTOM pe3y/IbTaTOB AUArHOCTUKY OH3HeC-
MIPOIECCOB);

3) aBTOMaTHM3anUIO OU3HEC-TIPOIIECCOB C YYETOM
TEeXHUYIECKOT0 3a/IaHMs;

4) TecTMpOBaHWE NPOrPAaMMHOIO IPOAYKTA
WU CUCTEMBI U ampobariyio ee paboThI ¢ pe-
aJbHBIMH JaHHBIMHY, IIPOBeJleHle CPAaBHEHUA
C TeM, 4TO OBLIO ZI0 BHEAPEHU, IIPOBEPKY pa-
60TOCIIOCOOHOCTH;

5) oby4yeHue CIeNUaTCTOB, BHECEHUE U3MEHEHUH
Ha OCHOBE Pe3y/IbTaTOB TeCTUPOBAHMUSA, TEXHU-
YEeCKYIO HOAZEPKKY.

Otansl BHegpeHuA CRM-cucTeMbl MBI BUZUM CIIeLy-
IOIIMM 06pa3oM (puc. 4): 3Talbl K MOMEHTBI BHEAPEHUS
(cripaBa), Tpebyrolre 0co60ro BHUMAaHUSA, OCHOBHBIE
mraru atamna (ciaesa).

OcCHOBHBIE 33/1a91 OPTaHU3AIUH, KOTOpas BHEZAPS-
€T TaKyIo CUCTEMY B CBOIO paboTYy, U PUCKU BHEIPEHUS
IIPY 3TOM CBOZJATCA K:

1) Heo6XOAMMOCTU HACTPOWKH ITPOrPAaMMHBIX ITPO-
JYKTOB IO/ TEXHUYECKYe 33/1a9V OpTaHN3allNY;

2) oOy4eHHIO CIIEUATUCTOB paboTe B HOBOM ITPO-
IPaMMHOM IIPOZYKTE;

3) ¢uHAHCOBEIM M OPraHU3AIMOHHEIM 33/a4aM
Yl pUCKaM.

[Tpu 5TOM NpeuMylnecTBa BHEAPEHUSA BUAATCA

B CHIDKEHUU DKCIUTYyaTallIOHHBIX PACX0/[0B, dKOHOMUH
paboyero BpeMeHHU, BO3MOKHOCTAX paboOTHl C 6OJIb-
UM 00BEMOM JAHHBIX, BO3MOKHOCTH IIPUHATHA Ka-
YeCTBEHHBIX OTIEPATUBHBIX PelIeHNH, becriepe6oHOM
00CTy)KMBaHUHY KJIIMEHTOB, BO3MOXXHOCTH B3anMOzel-
CTBUA C UMEIOIINMICA U NOTeHINaTbHBIMU KJIMeHTa-
MU.

! 0630p salesforce CRM u ee BoamosHocTein. URL: https: //crm-systems.info/salesforce/.
2 Kak BbibpaTh CRM-cucremy? O630p CRM-cuctem ans 6usHeca // Haw 6musnec. 15.11.2022. URL: https://nb159. ru/rubric/texnologii/kak-

vybrat-crm-sistemu-obzor-crm-sistem-dlya-biznesa/
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MNeperosopsl ©
> BEHAOPOM,
npesexTaumm

HayueHne
NPEeAAOXKEHHWA PbIHKO

* TWN NocTaski (obaako/aeckron)
* TpeboBaHUA U UHTETPALIMK
* KOAMMECTBO AMLLEH3MIA

* DNAQTHBIE AONOAHEHWA

Mokynka

3akAlcieHne aorosopa

* NEPHOAMHHOCTEL MAQTEXEN U LLIEHA BAQAEHWA
* BAAKDTA NAQTEXEN M € KYpC
* NAKeTHaA TeXHMHECKaA NOAAEPXKA

* NPABO BEHAOPQA HA ANAEHT M UIMEHEHHE LEH

YcTAHOBKA M Ha4aAo pCIGOTbI

YcraHoska
COTPYAHMKAM

O6yyeHue HanoaHeHne
I COTPYAHWKOB M —* ACQHHBIMM, NEepeHoC
3KCnepTa ACIHHbIX

* NEPEeHOC UMEIDLLIENCA KAMEHTCKOW Das3bl
* WMHIErnpauMm 1 IEAerOHHH
+ (POPMHUPOBAHKME BHYTDEHHEN IKCNEPTHIbI

*  AOKYMEHTAUMA NOALIOBATEAIO B DYKWU

Pabota

PaBora c 6a3osbim
HaBopom coyHKLMIA

HenpepbieHoe pacluMpenne paBoTsl — BKAIOYEHUE
M BCer GOYHKLUMOHOABHOCTM, HOBBIE MHTENPALMK,
OTY&THI, BUIHEC-NPOUECCHI, HOKOMAEHWE 6a3bl

* TOYHOE W CBOEBPEMEHHOE BHECEeHWE MHCPOPMALMK
*  KOAAQBOPAUMA W NAQHUPOBAHHE

* KOPPEKTUPOBKA MO UTOTAM NEPUOAa PaBoThl

* pacluMpeHue CnekTpa UCNOALIOBaHUA

Pucyrox 4 — Omanuwt 8Hedperusi CRM-cucmembl
Figure 4 — Stages of implementation of the CRM-system

[T1aHOMepHO ciefys IpeJJIoKeHHBIM dTalaM BHe-
apenuss CRM-cucTeMbl, KOMIIAaHUS CMOXET U36eXaTh
MHOTHX TPYAHOCTEHN, COKOHOMUTDH BPEMS U YCKOPUTH
MpoLecC BHeAPEeHU .

B nTore KoMIaHUA-UMIOPTEP, KOTOpas ABIAETCA
00'BEKTOM HCCJIEZIOBAHUSA, 3alJIAHMPOBAa TECTOBOE
BHeZipeHre CRM-cucTeMbl Ha OrpaHUYeHHbIN KPYT KJIH-
€HTOB, KOTOPbIe MMEIOT HAJIQXKEHHYIO CUCTeMY I1OCTa-
BOK, HEOOJIBIIION acCOPTUMEHT B KOJUYECTBE 2—3 KO-
noB TH B3/l na 1*40HQ. BriocnezncTBUY 1IpU yAavYHON
TEeCTOBOU CXeMe IIAHUPYETCS PacliipeHe BHeJPEHUS
CHUCTEMBI B KOMITAaHUH.

Pe3ynbTaThl U BHIBO/bI

KoMMyHMKauuy ¢ KJIMEHTOM B KOMIIAaHUM, HE HC-
TIOJTB3YIOMIEN 711 3TOTO CIIEI[UaTbHbIX TPOI'PAMMHBIX
MIPOZAYKTOB, MIPE/CTABIAIOTCA JOCTATOYHO MTPOJOIKU-
TeJHbHBIMU U CJIOKHBIMU: CHAavYasa KJIMEeHT oOpamnjaeTcs
B KOMIIAHUIO C I[eJTbIO IIOMCKA TOCTABIIMKA JJIs 3aKYIIKU
TOBapa, KOMIIaHUA TPOBOJUT MOHUTOPHUHT IIOCTABIIU-
KOB COIJIACHO TEXHUYECKOMY 33IaHUIO KJIIMEHTA U IIpe-
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