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Pe3tome. B ycIOBUSAX yCHIEHUS KOHKYPEHIIMH Ha PBIHKE POMBIIIIEHHOT0 000pyZI0BaHusA B B2B-cermeHTe KJrto-
YeBBIM (paKTOPOM YCTOHYNBOIO Pa3BUTHA IPEAIPUATHN CTAHOBUTCA 3P PeKTUBHAA CTPATErUA IPOABIKEHNA IIPO-
AyKiuy. C y4eToM BBICOKOH CTOMMOCTH 000PYZOBaHUSA, AJIUTEIBHOTO IIUKJIA CAENTKHU 1 BOBJIEUEHHOCTH MHOXKe-
CTBa JIUI], IPUHUMAIOIINX PelleHNs, BBIOOP 1 OlleHKa KaHAJIOB IIPOABIIKEHNA IPUOOPETAIOT 0COOYI0 3HAYMMOCTD.
[Tocste 2022 1. pOCCUHCKUH PHIHOK CTOJKHYJICA C UI3MEHEHUEM JIOTUCTUYECKHX I[ETTOYEK, YXOA0M 3apyOesKHBIX ITO-
CTaBIIVKOB U [IepeopUeHTanrell Ha BHYTPeHHNE PeCypCH, YTO TOTPpe60oBaIo IepeoCMbICIeHIUS MapKETUHTOBBIX
CTpaTeruil U KaHaJI0B KOMMYHUKaNWH. B craThe aHanusupyercs apHeKTUBHOCTD PAa3INIHBIX KAHAJIOB IIPOZBU-
YKEHUS IPOMBIIIUIEHHOT'0 060PyI0BaHMsA. PacCMOTpeHBI METOZBI OLIeHKY Pe3y/IbTaTUBHOCTH MapKEeTUHI'OBBIX UH-
CTPYMEHTOB, IPUBE/IEHEI IPUMEPHI YCIIeITHBIX KEHCOB, BRIABIEHB! KII0YeBble IIPOOIeMb] U JaHbI IPAKTUYECKUe
PEKOMeH/[alH 10 ONTUMH3ALNY KaHATOB B3aUMO/IEHCTBYA C IleleBOH ayauTopueil. VicerenoBanue 6a3upyer-
¢ Ha METOZaxX CPaBHUTEIHHOIO U CUTYAllIOHHOT'O aHAIN3a, SKCIIEPTHOTO OIIPOCa, BEIOOPOYHOTO HAOIIOAEeHS,
¥ GaKTOPHOTO aHAIU3A.

Kntouegvle cnosa: B2B-MapKeTHHT, TPOMBIIUIEHHOE 000pYZOBaHNE, KAHAJIBI IIPOABIDKEHUSA, 3GPEKTHUBHOCTD,
KOHKYPEHTOCIIOCOOHOCTh, MaPKETHUHI'OBBIE KOMMYHUKAITIH, aHATUTHKA
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ANALYSIS OF THE EFFECTIVENESS OF PROMOTION
CHANNELS FOR INDUSTRIAL EQUIPMENT
IN THE B2B SEGMENT
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Resume. In the context of increasing competition in the industrial equipment market within the B2B segment,
an effective product promotion strategy becomes a key factor for the sustainable development of enterprises. Given
the high cost of equipment, the long sales cycle, and the involvement of multiple decision-makers, the selection and
evaluation of promotion channels acquire particular importance. Since 2022, the Russian market has faced changes
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in logistics chains, the withdrawal of foreign suppliers, and a shift toward domestic resources, which necessitated
arethinking of marketing strategies and communication channels. This article analyzes the effectiveness of various
promotion channels for industrial equipment. It explores methods for evaluating the performance of marketing
tools, presents examples of successful case studies, identifies key challenges, and offers practical recommendations
for optimizing channels of interaction with the target audience. The research is based on methods of comparative

and situational analysis, expert surveys, sample observations, and factor analysis.
Keywords: B2B marketing, industrial equipment, promotion channels, effectiveness, competitiveness, marketing

communications, analytics
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VITHOCTB U coZiepkaHue KaHaJIOB IIPOJBHKe-
HUSA Ha pPbIHKe NPOMBIIUIEHHOTO 060pyZA0OBa-
Hu:A B B2B-cermenTe

AHanu3 3QpPEeKTUBHOCTH KaHAJIOB MPOABUKEHUSA
B B2B-cermeHTe no3BoJiAeT KOMIIQHUAM ONTHUMU3NPO-
BaTb MapKeTUHI'OBble CTpaTernuy, BBIABUTD yCIIeIIHbIe
U HeyZauHble IIOAXOAbI, a TaKKe OIpe/e/IUTh HallpaB-
JIEHUS 711 KOPPeKTUPOBKU. OH TpebyeT CHCTEMHOTO
II0JX0Aa, COYeTarolero Kak KoJu4ecTBeHHbIe, TaK U Ka-
yecTBeHHbIe TapaMeTphl. OCHOBHOE OTIHYNe aHaIU-
3a 3¢ PEeKTUBHOCTU B JaHHOU cdepe OT aHATOTUYHBIX
nporeccoB B B2C cocTouT B 6oJiee JIUTETLHOM LIUKJIE
CZleJIKW, MHOI'OYpOBHEBOM IIpoliecce IIPUHATUA pellle-
HUM ¥ BBICOKOM YPOBHe IlepCOHaIN3allii KOMMyHUKa-
IUU. DTO OIpeessaeT ClenndUKy UCIOIb3YEMBIX KPH-
TepHeB U METOZOB OlleHKU. OCO6EHHO 3TO aKTyaIbHO
Ha pBIHKe [IPOMBIIIEHHOT'O 060PYA0OBAHNUA, I7e ITOKY-
naTeabCKUH Mpoliecc MOKeT 3aHUMAaTh MeCAIbl U Jaxe
TOZbl, a CpeJHUN YeK CAeKU CyllecTBeHHO IIpeBblllia-
eT B2C-ananoru.

OmnbIT ycremHbIx B2B-KoMmmaHuii MOKa3bIBaeT, YTO
NpHU olleHKe 3P PEeKTUBHOCTU KAaHATIOB IPOABUKEHUS
HeOOXOZUMO B MIEPBYIO OYEPEb YIUTHIBATH OCOOEHHO-
CTH CaMOro peIHKa B2B, a Takke riobaibHbIe TeHAEHIINHI
pasBurus. CieZioBaTeIbHO, HAa phiHKe B2B TpebyeTcs
Hay4YHO 0OOCHOBaHHBIM TOAXOZ K pa3paboTKe cTpare-
MU ¥ TaKTUKU IPOABIDKeHUA npogykuuu (bpexHesa,
[MeTpymuna, 2020).

MapxkeTosnior Muxawi bakyHuH olpezaen paz cie-
AYIOIUX ocobeHHocTel B2B-MapKeTHHra:

1. Bosb1oit cpepHuii yek. ToBapel 1 yoryru B2B, kak
[IpaBUJIO, OTJINYAIOTCA BBICOKON TeXHOJIOIMYHOCTHIO,
Tpe6yIOT 3HAUNTETbHBIX 3aTPaT Ha TPOM3BO/ICTBO U IMe-
0T UTUTEJIBHBIHN CPOK CITY»KOBI, TAK KaK IIPHU3BaHbI ITOBbI-
maTh 3¢ $eKTUBHOCTh OM3HECa TOKyIaTessA, TOMOTraTh
€My COKpaIlaTh U3/IeP>KKU U YBEIUIUBATh IPUOBLI.

2. ITUHHBIN [IUKJ CAETKU. B KPYITHBIX KOMIIAHUAX
PpellleHHs O COTPyAHIUYeCTBe IPUHUMAIOTC Ha HECKOJIb-
KUX YPOBHAX, YTO MOXKeT 3aMeZJIUTh IIpoliecc.

3. Beicokas cTOMMOCTD IpUBJIeYeHUA KireHTa. [Ipu-
BJIeUeHHE KJTMEHTOB B B2B TpebyeT KOMIUIEKCHOTO IO/
XOZla U MCIOJIb30BAaHUA MHOXXECTBAa MapKeTHUHT'OBBIX

CTpaTerui, 4To BJIeYeT 3a COOOH JOTIOTHUTENbHEIE 3a-
Tparsl (bakynuH, 2020).

TakuM 06pa3oM, MOHUMAaHUE KJIIOYEBbIX 0COOEH-
HocTel B2B-MapKeTHHTa NO3BOJIAET TIIyOXKe MOJOUTH
K aHaJIM3y ¥ BEIOOPY 3GGEKTUBHBIX KaHAJIOB IPOJBU-
>KEHUs, OPUEHTHUPYACH He TOJbKO Ha TEXHUYECKHE Xa-
PaKTEPUCTUKHU HHCTPYMEHTOB, HO ¥ HA X COOTBETCTBHE
crienydrKe prIHKA ¥ OXKUJAHUAM I[eJ1eBOH ayAUTOPUH.
VIMeHHO B 3TOM KOHTEKCTe 0COOEHHO aKTyaIbHbI BEIBO-
11 @. Koiepa u K. Kesuiepa o ToM, uTo 3 GEeKTUBHOCTD
MapKeTUHTOBBIX KOMMyHUKauui B B2B onpegensercs
He CTOJBKO 00beMOM BO3JEHCTBUS, CKOJIBKO €ro TOY-
HOCTBIO, PEJIEBAHTHOCTBIO U CIIOCOOHOCTHIO BEICTPAU-
BaTh I0BEpHeE C IOTeHINAIbHBIM 3aKa3uukoM (KoTiep,
Kesnep, 2016). ITogo0OHBIH TOAX0 0COOGEHHO OITpaBAaH
Ha BBICOKOTEXHOJIOTMYHBIX PBIHKAX, I7l€ POJIb IEPCOHA-
JIN3MPOBAHHOT'O B3aMMOZENCTBUSA U SKCIIEPTHON KOM-
MYHUKAIH 3HAYUTEIBHO BO3paCTaerT.

C TeopeTHYECKOU TOYKY 3peHust, 3P HeKTUBHOCTH Ka-
HaJIOB IIPOZBIDKEHNA MOXKHO PAcCMaTpyUBaTh B paMKax
mozenu AIDA (Attention — Interest — Desire — Action),
T.e. «IIpUBJIeKall BHUMaHUe, BbI3bIBAll HHTEPEC, CO3/ia-
Ball KeJlaHWe, IPUBOJY B JeHCTBHE», pa3paboTaHHON
D.JIptoucoM (Strong, 1925). OHa omoraeT CTpyKTypPUpO-
BaThb BOCIIPUATHE MAapKETUHTOBbIX BO3/IEHCTBUI Ha pa3-
JIMYHBIX CTAZIVISX B3aUMOZEHCTBHUA ¢ KiIMeHTOM. OZJHaKO
B B2B-cdepe knaccuyeckas mogenb AIDA JOTOTHSAETCS
6ostee CII0KHBIMY MOZEIAMU IIPUHATHA PeLlIeHU, TaKU-
mu kak DMP (Decision-Making Process ¢ aHIVI. TepeBo-
JIATCS KaK «IIPOIIeCC IIPUHATHUA PEleHU»), T/l YIUTHI-
BAIOTCA TAIBl PACIO3HABAHYA TOTPEOHOCTH, aHAIN3a
aJbTEPHATUB, OIIeHKU PUCKOB U COIVIACOBAHUA MEXKIY
HECKOJIbKVIMU YIaCTHUKAMU 3aKyTIOYHOTO LIEHTPA, BKJIIO-
Yasi TEXHUYECKUX CIIEI[UATINCTOB, SKOHOMUCTOB, JIOTH-
CTOB Y INPEKTOPOB. DTO JieIaeT BLIOOP 1 OLIeHKY KaHAJIOB
MIPOABIDKEHMS O0JIee KOMIUIEKCHOM 3aZia4uei, TpeOyroIei
MHorocorHoro nozaxoga (Lewis, 1898).

BaxHOe MeCTO B TeOpeTHIecKOM 0O0CHOBAHUH 3a-
HUMAaeT KOHIEeINA NHTerPUPOBAHHBIX MAPKETHHTOBBIX
KOMMYHUKALWH, COTJIACHO KOTOPOH 3P PEeKTUBHOCTH
oIipeziesigeTcs He Pa3pO3HEeHHBIM UCIIOIb30BaHUEM OT-
JIeIbHBIX MHCTPYMEHTOB, 8 UX COITIACOBAHHOCTBIO U CHU-
Heprueii. Kak ormeuaetI1. Jloiin, B ycinoBusx B2B-peiHka
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0COO6EHHO Ba)KHO 00€eCIeYrBaTh COMIACOBAaHHOE CO00-
IIleHVe BO BCeX TOYKaX KOHTAKTa C KJINEHTOM, BKJIIOYas
He TOJIbKO PeKJIaMy, HO ¥ yJacTHe B BBICTaBKax, pabo-
TY MEHEe/KEPOB IO NPOAAXKaM, CoZiepKaHNe TeXHUde-
CKOM ZIOKYMeHTAaI[UU U Jjaxe JOTUCTUKY ([loitr, 2018).
VIMeHHO Takaf LeJOCTHOCTh KOMMYHUKAIUN GOpMU-
PYeT yCTOMYNBOE Ipe/icTaBIeHye O GpeH/ie U IIOBBIITa-
€T BepOATHOCTb KOMMEPYECKOr'o ycIexa.

Kpowme TOr0, B TEOPETUYIECKIX HUCCIeZOBAHUAX IO/ -
YepKUBaeTCs 3HaAUeHUe JOJTOCPOYHOTO B3auMOAen-
CTBUSA C KJIMEHTOM KaK Kputrepus 3pPeKTUBHOCTHU.
CornacHo P. Moprany u ll. XaHTy, B paMKax TeOpUU
orHomeHu# (Relationship Marketing) a¢pdekTrBHOCTD
MapKeTHHIOBBIX YCUINH 3aK/II09aeTCs He TOIBKO B 10-
CTYDKEHUU CZIeNIKY, HO ¥ B GOPMUPOBAHUY YCTOHYNBBIX
[IapTHEPCTB, OCHOBAHHBIX HA ZIOBEPUH, B3AMHOU BBITO-
Jie I CHIDKeHUH TPAH3aKIMOHHBIX usziepskek (Morgan,
Hunt, 1994). 3To 0coO6eHHO aKTyaIbHO /IJIs1 phIHKA IIPO-
MBIIUIEHHOTO 060PYZOBAHMUS, TZe MOCIeAYIOINe cep-
BUCHBIE 0053aTE/IbCTBA, TEXHIYECKOE COTTPOBOXK/IEHUE
Y MTOCJIETIPOJAYKHAA TIOAZePKKA UT'PAIOT He MEeHbIIYIO
POJIb, YeM CaMO IIPOJBIDKEHUE.

Kanasisl npoaBrkeHusa B B2B-mapKeTHHTe 110 CBO-
eMy XapaKTepy U GYHKIIMOHAIBHOCTH JIEJIATCSA Ha /IBe
OCHOBHBIE T'PYIIIBI: TPaAULMOHHBIE (0dsIaiiH) U 1ud-
poBble (oHyaliH). TpaAUIMOHHBIE KaHAIBl OCTAIOTCS
0COOEHHO aKTyalIbHBIMU B OTPACJIAX, I7le BEICOKA CJIOXK-
HOCTB ITPOAYKIIVHN U JJTMHHBIN LUK TPUHATUA PeLlIeHUN.
K HUM OTHOCATCA IIpsAMBIE TIPOJAYKY, YIaCTHe B OTpac-
JIEBBIX BBICTABKAX, CIIEIMAIN3UPOBAHHBIX KOHbEpEeH-
[IUAX ¥ CeMUHApPaX, /e0Bble IIeperoBOPH, IeYaTHEIE
KaTaJoru U mybsukauuu B mpodpeccruoHambHbx CMIU.
ODTH KaHaJIBl UT'PAIOT KJII0YEBYIO POJIb B Iporecce ¢op-
MUPOBAHUA JOBEPUA MEXK/Y ITOCTABIINKOM U 3aKa34IH-
KOM, 0COOEHHO KOT/Ia peb UZET O ZOPOroCTOSAIEM 000-
PYZOBaHUY WY TEXHOJOTHYECKU CJIOKHBIX PEIIeHUAX.
OHU TO3BOJIAIOT He TOJIBKO IIPOJIEMOHCTPHUPOBATh IIPO-
JYKT B ZIeHICTBUM, HO ¥ HANIAUTh TMYHBIA KOHTAKT CJIU-
LIaMu, TPUHUMAIOKUMU peterus (JITIP), uTo ocobeH-
HO B&KHO B KOPIIOPATUBHOMH Cpezie ¢ MHOTOYPOBHEBBIMU
3aKyIIOYHBIMU IIPOLIeZIyPAMU.

[TpsiMble IpoZAKY 3aHUMAIOT LIEHTPATbHOE MeCTO
CpeAu TPaZULIMOHHBEIX KaHAJIOB, TaK KaK obecreynBa-
10T IIePCOHATU3NPOBAHHBIN ITOAX0/ K KaXKJOMY KJIU-
€HTY, TIO3BOJISIS YYUTBIBATh OCOOEHHOCTH ero Ou3Heca,
IIPOM3BOZCTBEHHOTO TIPoIlecca U TeXHUYecKre Tpebo-
BaHwUA. [lepcoHampHOE B3aNMOZIEHICTBIE Yepe3 MeHe/ -
JKEPOB I10 TTPOAAXKAM CIIOCOOCTBYET 60JIee TOYHOMY BHI-
SIBJIEHUIO IOTpeOHOCTeN 3aKa3ynKa U IIpeI0KeHUIO
ONITHMAaJIBHOTO pelteHus. Kpome Toro, aToT KaHaI JaeT
BO3MOXKHOCTH IIPOBOZUTH TEXHUYECKHE IeMOHCTPALINY,

BbIe3/[bl Ha OOBEKTHI, a TAK)KE COIIPOBOXKAATH KIMEHTA
Ha BCeX 3Talax BHEIPEHU [IPOAYKIIUH.

OnHAaKo ¢ pa3BUTHEM ITUPPOBBIX TEXHOJIOTUN U U3-
MeHeHHEM IT0BeZIeHUs KJINEHTOB Bce OOJBUIYIO POJIb
HAYWHAIOT UrpaTh OHJIAWH-KaHaubl. MHOrMe 3TaIbl
B2B-mpogaxk cerogHsa HAUMHAKTCA C HUPPOBOTO TIO-
rcka nHGOpManUu: MOTEeHINATbHbIe KIUEHTHl U3Y-
YaloT CAaWThl KOMIIAHUU, YUTAIOT SKCIIEPTHBIE CTAThU,
CMOTPAT BUZI€000630PH! U CPAaBHUBAIOT IIPEJIOKEHUS
Ha CIenNaJn3upPOBAHHBIX IUIaThopMax. B 3Toi cBA3U
0c06eHHO 3 EKTUBHBIMU CTAHOBATCSA HECKOJIBKO KITIO-
YeBBIX NHCTPYMEHTOB UHTEepHET-IPOABIKeH . OfuH
u3 HuX — SEO-poABHIKEHNE, KOTOPOe 0becleyrnBaeT
CTaOWIBHBIN TIOTOK OPraHUYECKOTo TpadrKa U3 MOUC-
KOBBIX CUCTEM U GOpPMUPYET f0BepHE K OPEH/y 3a CUeT
peJIeBAaHTHOT'O KOHTEHTA M BBICOKOHN IO3UIINY B IIOMC-
KOBOH BhIZIaue. KOHTEHT-MapKeTHHT UI'paeT He MeHee
BaXHYIO POJIb, ToMorasa B2B-KoMIaHUAM JOHOCUTB 3KC-
TlepTHbIE 3HAHUS, IeTUThCS KelicaMy, aHaIUTUKOM U OT-
pacjeBBIMU MHCAUTaMU, YTO 0COOEHHO Ba’KHO IIPU pa-
6ore c mpodeccHoHaIbHON ayauToprei. KoHTekcTHas
peKJIamMa I03BoJIAeT ObICTPO IPUBJIEYb IIeJIEBHIX II0Ib-
30BaTesel 0 KOHKPETHBIM 3arpocam, 3GHEKTUBHO CO-
YeTasach C IPYTUMU KaHaJaMU U YCKOPAA reHepaliuio
muzoB. Email-MapKeTHHT coXpaHsAeT 3HaYMMOCThb KaK
CI10co6 IPAMON KOMMYHHUKALIUY C y2Ke 3alHTepeCcoOBaH-
HBIMU KOHTaKTaMU, [IPeZOCTaB/LAA UM [TOJIe3HYI0 UHPOP-
MalIlHIo, TEPCOHATN3NPOBAHHEIE TPEIOKEHNA 1 HAIIO-
MuHaHusA. Kpome Toro, corinanbHbie ceTu (SMM) Takke
HaxoJAT IpuMeHeHUe B B2B: yepes miaTdopMbl Bpoje
LinkedIn, Telegram wiu npodeccruoHa bHbIe COOOIIIE-
ctBa B Facebook u «BKoHTaKTe» KOMIIaHUH yCTaHaB-
JIUBAIOT KOHTAKT C IeJIeBOM ayZAUTOPUEN, IIPOABUTAIOT
SKCIIEePTHBIN KOHTEHT U IIOAeP)KUBAIOT Y3HABAEMOCTh
6penzga.

Ba)XHO OTMETUTD, YTO Pe3YAbTaTUBHOCTH KAXKIOTO
KaHasa HalpsMyo 3aBUCHUT OT COIVIACOBAHHOCTH €TI0
IIPUMeHEeHUs C OCTATbHBIMU dJIeMeHTaMU MapKeTHHTO-
BOM crcTeMBbl. COIVIaCHO KOHIIENIUN UHTETPUPOBAHHBIX
MapKeTHUHTOBbIX KoMMyHuKatui (IMC), MakcuMmanbHas
3¢$dEKTUBHOCTD JOCTUTAETCS ITPY OAHOBPEMEHHOM pa-
60Te Bcex KaHAJIOB B €JUHOM MHPOPMALIMOHHOM U BU-
3yaJIbHOM IIOJIE, C €IUHBIM COOOIeHeM, G6peHAUHIOM
U cTpaTeruem.

COOTBETCTBEHHO COZiep)KaHNe KaHAIOB IIPO/BIIKE-
HUsA B B2B-cerMeHTe IPOMBIIUIEHHOTO 000PyJ0BaHUS
ompeziesisieTcss He TOJIbKO TEXHUYECKOH 3a/iauell BBIXO-
[la Ha KJIMeHTa, HO U boJiee TIyOOKOW MUCCUEN — BBI-
CTpamBaHUEM IIPOYHOM, apryMeHTHPOBAHHOU U aHa-
JIUTUYECKY TIOAKPEIUIEHHOW KOMMYHUKAIIMH, KOTOpas
COIIPOBOJK/AET KJIMEHTA Ha BCEM ITyTH IIPUHATHUA Pellle-
HUs. B COBpeMEHHBIX YCIOBUAX HaUOObIIyIO d3hdek-

24 Kakue kaHasbl athhekTVBHbI 415 NpoasykeHrs B2B-komnanuii B MHTepHeTe. URL: https://companies.rbc.ru/news/iQ0gGcellQw/kakie-

kanalyi-effektivnyi-dlya-prodvizheniya-b2b-kompanij-v-internete/
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THUBHOCTb IEMOHCTPUPYET COYeTaHHe TPAJUIIMOHHBIX
Y TUPPOBBIX KAHAJIOB, YCUIEHHOE CKBO3HOM aHaIUTH-
KOH Y IepPCOHAIMU3UPOBAHHBIM ITOZIXOZ[OM.

[Tox 3pdeKTUBHOCTHIO KaHajJa NPOJABUKEHUS
B B2B-cermeHTe T0Zpa3yMeBaeTCs €ro CrocoOHOCTh
He IIPOCTO IIPUBJIEYb BHUMaHHE IOTEHITNATBHOTO KIIH-
€HTa, HO ¥ 00eCIIeunTh ero JBIKEeHIe [10 BOPOHKE IIPO-
JlK BIUIOTB JI0 3aK/II0YeHUs cenKku. Ha mpakTuke 310
03HAYaeT, YTO KAHAJIBI JOJDKHBI OLIEHUBATHCSA IO TAKUM
[IOKa3aTesaM, Kak:

e CroumocTb mpubnedenus auga (Cost per Lead,
CPL) — oTpakaeT 3aTpaThl KOMIIaHUHM Ha TeHepaluio
OZTHOT'O TTIOTEHIINAIIBHOTO KJIMEHTA Yepe3 KOHKPEeTHBIH
KaHaJI. BA)KHO YIUTHIBATh HE TOJIBKO I[eHY 3a KOHTAKT,
HO U €r0 Ka4ecTBO, T.€. HACKOJIBbKO JAHHBIH JINJ COOT-
BETCTBYET IeJIeBOH ayZINTOPUHU U BEPOSITHOCTH KOHBEP-
CHUH B peasbHOI0 TOKyIaTeIA.

e CrouMocThb IpuBiedeHus kiauveHra (Customer
Acquisition Cost, CAC) — OVIH 13 KJTFOUeBBIX UHTETPaTh-
HBIX TIOKa3aTesel, IeMOHCTPUPYIOIIUNA OOIIYIO CyMMY
3aTpar Ha MapKeTUHT U IPOZAKH, Pa3JeeHHYIO Ha KO-
JINYECTBO peasbHO 3aKII0UYEeHHBIX cZieyIoK. [Ipu ero aHa-
JIM3e BaXKHO YYUTBIBATh UIUTENIBHOCTD IIUKJIA IIPOJAK
U TIEPUOJ, 32 KOTOPBIM KJIMEHT MPUHOCUT IIPUOBLIHZ.

* OkynaemocTtb MapkeruHra (Marketing ROI) — mmo-
Ka3areJib, IO3BOJISIONIU OI[EeHUTh BO3BPAT Ha BJIOXKEH-
HbIe CPEZCTBA, UCXO/S U3 COOTHOIIEHHUS ITOTydYeHHOHN
IpUOBUIN 1 M3/IeprKeK Ha IpoABIDKeHMe. Ero pacyer oco-
GeHHO Ba)KeH IIPY BEIOOPE MEX/y HECKOJIbKUMHU KaHa-
JIaM{ KOMMYHUKAIIUY ¥ IVIAHUPOBAHUU OIO’KETOB.

B B2B-MapkeTHHTe CyIleCTBEHHYIO POJIb UTPAOT TaK-
JKe TIOKa3aTeIr KOHBEPCUH Ha PasIMYHBIX dTAIax BO-
POHKHM IIPOZaXX. DTO MOXKeT BKJIFOUaTh B cebs:

* JIOJIIO IIOCETUTEIEH, OCTABUBIINX 3a5BKY WIH IO/ -
IIHCKY;

* IIPOIIEHT JIN/IOB, IPOIIEAIINX KBATUPUKAIIUIO Me-
He/KEPOM;

* KOHBEPCHIO 13 JINZA B CETIKY.

OTH moKa3aTeNnu AT IpeCcTaBIeHre O TOM, Ha-
CKOJIBKO 3P GEKTUBHO KaHAJI CIIPABIAETCS C 3aJadei
IIPOZIBIKEHUA He IPOCTO NHGOPMAINH, a PeaTbHOr0
BO37IelCTBYSA Ha NTOBeZleHNe TIeIeBOM ayAuTOpUM.

Ocoboe 3HaYeHME B O1IeHKe 3G GEKTUBHOCTH TPUOO-
peTaeT CKBO3HAas aHAIUTHKA, IO3BOJIAIONAS OTCIEJUTH
ITyTh KJIFIeHTA OT IIEPBOTr'0 KOHTAKTA 10 PUHATBHOM caes-
ku. VcnosnbszoBanue Bl-unctpymenToB u CRM-cuctem
(manpumep, Power BI, Salesforce, Bitrix24) nmpegocras-
JITeT BO3MOXKHOCTD arperupoBaTh JAHHbBIE U3 PA3JINd-
HBIX KaHAJIOB (email-pacchuiKy, JIEHAUHTH, MEPOIIPHUs-

THS, KOHTEKCTHAs peKiaMa U [p.) U OLeHUBAaTh BKJIAJ
Ka)XZIOTO U3 HUX B OOIIYIO0 CTPYKTYPY MPOAAK2.

dakTOpbI, BAUAIONINE HA BHIOOP KaHAJIOB IIPO-
JABIDKeHUs B B2B-cermeHTe mpOMBIILIEHHOTO 060-
pPyAOBaHUA

Bri6op KaHa/JOB MpOABUXKEHUA B B2B-cermeHTe
MIPOMBIIIZIEHHOTO 060PYZOBAHUS IPEACTABIAET COOOM
CJIOXKHBIN TIPOLeCC, 3aBUCSIINN OT LIeJIOT0 psza B3au-
MOCBA3aHHBIX paKTOPOB. DTOT IIPOLIECC HEJIb3s paccMa-
TPUBATh UCKIIOUUTENTHHO C MO3UIINY MapKETUHTOBBIX
WHCTPYMEHTOB — OH TpebyeT IIybOoKOro MOHUMaHUs
creru$UKU OTPACIH, TEXHUYECKON CJIOXKHOCTH IPO-
ZyKTa, 0COOEHHOCTEH 1[eIeBOU ayIUTOPUH U CTPYKTY-
pbl B2B-ipogax.

OfHYIM 13 KJIIOUEBBIX pAKTOPOB, OIIPe/IeISIOLIHX BhI-
60p KaHaAJIOB IIPOJBIKEHMS, ABJIAETCS YPOBEHD TEXHO-
JIOTUYeCKON M KOHCTPYKTUBHOU CIOKHOCTH TIpeJJia-
raeMoro obopyZioBaHUA. B oTIM4YMe OT CTaHZAPTHBIX
MOTPeOUTENBCKUX TOBAPOB, MIPOMBIILIIEHHOE 060py-
JI0OBaHUe, KaK IIPaBWIO, TPeOYeT JIUTETBbHOTO UK
MIPUHATHSA pellleHus U boee yrybaeHHOTo nHpopMa-
I[MOHHOT'O COIIPOBOXK/EHMUA. B 3TOM KOHTEKCTe Hau-
607b1Iy10 3)HEKTUBHOCTD AEMOHCTPUPYIOT TaKUE Ka-
HaJIBI, KOTOPBIE 00ECIIeYNBAIOT BO3MOXKHOCTD INTyOOKOTO
SKCIIEPTHOI'O B3aNMMOZEHCTBUA MeXAY IIOCTABIINKOM
¥ 3aKa3YHUKOM. DTO MOTYT OBITh OTPACIEBbIE BEICTABKY,
TeXHUYECKHe CEeMUHAPHI, KOHPepeHIINH, a TAK)KEe OUHbIe
IIpe3eHTAINH U JeMOHCTpanuy obopyznoBaHua. Takue
dbopMaTHI CO3ZAI0T YCIOBUSA AJIS I€TATBHOM MpopaboT-
KU TeXHUYECKUX XapaKTEPUCTHK, Pa3bsCHEHUA IPUH-
I[UIIOB 9KCIUTyaTalUy ¥ OAYePKUBAHNA KOHKYPEHTHBIX
IIPENMYILIECTB IIPOJYKTA.

JlpyruM Ba)XXHBIM $GaKTOPOM BBEICTYIIAET IIPOZOLKU-
TeJbHOCTD U cTaZuiHOCTh B2B-caenku. [Tpogaka mpo-
MBIIIZIEHHOT'O 060PYZI0BAHMA — 3TO BCETZa KOMILIEKC-
HBIH [TPOLIECC, BKTFOYAOLINH B 65 MHOXKECTBO ITAIIOB:
OT [TePBOTO KACAHU U BBIABIEHUA TOTPEOGHOCTH 10 CO-
[IACOBAHMA TEXHUYECKOT'0 33IaHHUAA, TEHAEPHBIX IIPOITe-
ZIyp, BHYTPEHHUX COIVIACOBAHUH Ha CTOPOHE 3aKa34MKa,
MIWJIOTHBIX TECTOB M OKOHYATENIbHOU MOKYIKU. KaXk 11t
aTtan TpebyeT crienrdruIecKoro MoAxoAa U UCII0Ib30Ba-
HUA OTIpe/ie/IeHHOT0 KaHala KOMMyHuKanuu. Ha pas-
HUX CTaZUAX 3P PEKTUBHBIMU MOTYT OBITH HHPOPMALIU-
OHHBIEe MaTePUAaJIHL, ITyOINKALNN B TPOGECCHOHATBHBIX
M3JaHUAX, yIacTHe B GopyMax U paCcChUIKY C aHATUTH-
YeCcKMM KOHTeHTOM. Ha cTasuax olleHKU U cOoIacoBa-
HUA 0COOYI0 POJIb UTPAIOT INYHBIE BCTPEYH, BEIE3/THBIE
IIpe3eHTAINH, KOHCY/IBTAIIUY U [TOAJEPKKA Ha YPOBHE
TeXHUYIECKUX CIIeHaIHCTOB.

% Y10 TAKoe CTOMMOCTb JSIAa 1 Kak NpaBu/IbHO paccunTaTb 3ToT nokasatesib. URL: https://mehed.pro/blog/chto-takoe-stoimost-lida-i-

kak-pravilno-rasschitat-etot-pokazatel/

% Moxxaes B. CkBosHas aHanuTuka B B2B: 4To 910 Takoe 1 nodemy oHa BakHa. URL: https://2x2-agency.ru/blog/skvoznaya-analitika-v-

b2b/
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Ha BbIOOD KaHAIOB OKa3bIBaeT BIUAHHUE U XapakK-
Tep 3aKyNKU. [IpoMBIIUIEHHOE 000pYAOBaHNe 3a9aCTYI0
TpebyeT 3HaYNTENbHBIX GUHAHCOBBIX BIOXKEHHUH U pac-
CMaTpUBAeTCs KaK MHBECTHUIHA. DTO 03HAYAET, YTO II0-
Kynaresb OyZeT TIaTeJbHO aHATU3UPOBATDH HE TOJIBKO
caM IIPOAYKT, HO U BCIO CBA3aHHYIO C HUM 9KOCUCTEMY:
CepBHUC, IOTUCTHKY, 06y4deHe IepCOHAsa, BO3MOKHOCTb
MOZIePHU3AIMH U a/JalITAlNH 110/ TeKYIUe TIPOU3BOJ-
CTBEHHBIE IIPOIECCH. B 3TOM ciTydyae KaHaJIbl IPOABU-
YKEHUS [IOJDKHBI OBITh OPHEHTHUPOBAHBI HAa CO3/IaHUE
ZIOBEPUS U IEMOHCTPAIUIO IOJITOCPOYHON IeHHOCTH
npeyioxkeHus. DPpHeKTUBHBIMY CTAaHOBATCS AEMOHCTPA-
LIUY peaJIN30BaHHBIX IIPOEKTOB, KEHCHI NCII0Tb30BAHMA
0060pyZOBaHNA B aHATIOTUYHBIX YCIOBUAX, SKCIIEPTHEIE
CTaTbU ¥ UHTEPBBIO, I7le 3aKa3UNK MOXKET «y3HATh Cebs»
Y TIOJIYYUTD JOKA3aTeNbCTBA 3QGEKTUBHOCTH Ha MPAK-
TrKe. OCOOEHHO CHIBHOE BIMSHYE Ha IIPUHATHE pelle-
HUU OKa3bIBAIOT peKOMeHANY U pedepeHCH OT Apy-
'YX KOMITAaHUHN B OTPACIU, C KOTOPBIMU ITOTEHITUAIbHbIN
KJINEHT MOXKeT cebs1 COOTHECTH.

He MeHee BakeH U HaKTOP B3aUMOJEHCTBHUI MEX-
[y Pa3HBIMU ITOApa3/eIeHUAMU BHYTPU KOMIIAHUH-
MOCTABIIMKOB U KOMIIaHUH-TIOKyTaTeneil. B B2B-mpo-
Jla’kax 3a/leliCTBOBAHBI Cpa3y HECKOJbKO pOJIei:
VHUIVATOPEI, TEXHUYECKUEe CIEI[UATUCTHI, SKOHOMU-
CTBI, JIOTHCTEL,  TAK)KE JINIIA, IPUHUMAIOIIE PelIeHNs
Ha YpOBHE TOII-MeHe/KMeHTa. DTO O3HAYaeT, YTO KaHa-
JIBL TIPOZIBYKEHUS ZIOJKHBI OBITH MHOTOCIOMHBIMU, THO-
KUMH ¥ aZIANITUPOBAHHBIMHY I107] pa3INIHbIe YPOBHU BOC-
npuaTusa nHbopMmanuu. Hanpumep, 11 TEXHUIECKOT0
CIIeIIAIMCTa BaXKHBI TOAPOOHBIE crieluUKaIIU, CXe-
MBI, pe3yJIbTaThl UCIIBITAaHUH, a JJI1 PYKOBOAUTENA —
060CHOBaHHME SIKOHOMUYECKOU 3P PEeKTUBHOCTH, TIPO-
rHO3MpyeMas OTAa4ya Ha MHBECTHUINH U CTPaTermyecKoe
3HaYeHHe 000pyZoBaHus. BbIOOD KaHAIOB 37€eCh Z0J-
JKEH YYUTHIBATD OTU PA3IUIHA U 06eCcrieIrBaTh aJipec-
HYI0 KOMMYHUKAITUIO C KQYKBIM YIaCTHUKOM 3aKyIIOq-
HOTO IIpoIiecca.

Teorpa¢us mocTaBoK TaKke GopMHUPYeET BLIOOP KaHa-
JioB. IIpu paboTe c yameHHbBIMYU PETHOHAMHE I MeX-
JNYHAPOAHBIMY PHIHKAMU 3HaUYeHHUE IPHOOPETAOT Te Ka-
HaJIBI, KOTOPBIE ITO3BOJIAIOT YCTAHOBUTH KOHTAKT IIPU
OTpaHUYEHHBIX BO3MOXXHOCTAX JIUIHOTO B3aUMOZeH-
CTBUS. B TaKUX CIIy9asx BaXKHYIO POJIb UTPAIOT yYacTHe
B MEXX/IYHaPOAHBIX BEICTAaBKAaX, Pab0Ta 4epe3 TOProBhIX
IIpesCcTaBUTeNIeH, BbIe3IHbIe MEePOIIPUATHA U JIeIOBBIE
MUCCHHY, KOTOPbIE II03BOJIAIOT KOMIIEHCUPOBATD OTCYT-
cTBUEe GU3NYECKOU O6IM30CTH JEMOHCTPALIEH OIIBITA,
Ke}MCOB 1 TOTOBHOCTH COIIPOBOXK/ATh KJIMEHTA Ha BCeX
JTanax BHeJpeHUs 000pyAOBaHUAY.

HaxoHerr, BaXKHEIM GpaKTOPOM SBJIAETCSA YPOBEHB /I0-
BepusA K OpeHJy U pelyTaliii KOMIIaHUH. B mpoMbIt-

JleHHOM B2B-MapkeTwHre 4yacTo paboTaeT MpUHIIUII
«JIy4llle MeZIJIEHHO, HO C IPOBEPEeHHBIM ITApTHEPOM». Jlo-
Bepue GOpMHUPYETCS 32 CYET CTAOMIHBHOCTH ITOCTABIIU-
Ka, PO3PAaYHOCTH YCIOBUH COTPYAHUYECTBA, JTUTENb-
HOTO TIPUCYTCTBUA Ha PBIHKE U SKCIIEPTHOTO yYaCTHA
B KU3HU OTpaciIu. [I03TOMY BayKHBI KAHAJIBL, TPAHCIIUPY-
IOIIYe Ha/IE)KHOCTD: YYacTHe B IIPOdeCcCHOHATBHBIX ac-
COIMAIINAX, ITyOIMKALIMY B yBaXKa€MBIX OTPACTIEBbIX 13-
JAHUAX, BBEICTYIUIEHHS Ha TPOGUIBHBIX MEPOTIPUATUAXK
Y TIOATBEPK/I€HHBIH OIIBIT YCIIEITHBIX IIOCTABOK. Bce aTo
BJIMSIET HA BOCIPUATHE KOMIIAHMH U HA TO, HACKOJIBKO
[IOTEHI[UATbHBIN KJIMEeHT I'OTOB BOBJIEKATHCSA B HAJIOT.
YpoBeHb 1IUPOBON 3pPeNOCTH KaK KJIMEHTa, TaK
Y ITOCTABIIMKA TaK)Xe OKA3BIBAeT CyIleCTBEHHOE BIIU-
sTHUe Ha BBIOOp KaHAIOB. EC/IM KIMEeHT OpHeHTUPOBaH
Ha 111 POBOE B3aUMOZAEUCTBUE, TIPEATIOYUTAET CAMOOO-
CJTy’KWBaHUeE, OHJIAWH-TIaTGOPMBI U OBICTPYIO KOMMY-
HUKAaIWIo, He0OXOAMMO aIaliTHPOBATh CTPYKTYPY KaHa-
JIOB ITOJ] 3TY OXKV/JAHVA. B IPOTUBHOM CiIydae BO3HHUKAET
3¢ deKT paccoracoBaHus, KOrga TpagULIMOHHbIE HOP-
MBI ITPOABM)KEHUSA OKA3bIBAIOTCA HEADDEKTUBHBIMHU.
TakuM 06pa3oM, BHIOOP KaHAJIOB ITPOJABUKEHUSA
B B2B-cermMeHTe NMPOMBIIIEHHOTO 000PYyZOBaHUS
OIIpefiesisieTCs He TOJbKO MapKeTHHIOBBIMU 33/1a4a-
MU, HO U ITyOWMHHBIMH XapaKTEPUCTUKAMU IIPOJYKTA,
CTPYKTYPBI CAEJIKH, PoJiell BHYTPU KOMaH/BI KJIUEHTA
U CTeNEeHU 3peyocTu oTpaciu. Haubomnee adpdexTus-
HBIMU CTaHOBATCS Te KaHAJIbHBIE CTPATETUN, KOTOPHIE
obecrieynBaOT MTOCTEIIEHHOE BOBJIeYeHHE KIMEHTa,
COIIPOBOJK/IEHNE Ha BCEX dTallax U CO37laHUe YCTOHIU-
BOM SKCIIEPTHOU pemyTalii KOMIaHUH. DTO TpebyeT
He YHUBEPCATBHOTO [TOZIX0/IA, & BEICTPANBAHMA T'MOKOH,
alanTUBHON M KOHTEKCTyaJIbHOU MOZENU IIPOABIIKe-
HUA, OCHOBAaHHOH Ha TIy60KOM IIOHMMAaHUH PhIHKA.

Ananu3 3¢ PpeKTUBHOCTU KaHAJIOB IPOJBHIKE-
HUS Ha pPhIHKe IIPOMBINIIIEHHOT0 000PyJ0BaHUA
B B2B-cermenre

B ycnoBusx coBpeMeHHOT0 IIPOMBIIUIEHHOI'O PhIH-
Ka, XapaKTepHU3YIOLIerocs BLICOKOU KOHKypeHIuel, ya-
JIMHEHHBIM LIMKJIOM CZIe/IKU 1 BOBJIedeHHeM MHOKeCTBa
JIUL, TIPUHUMAIOLINX pemeHus, 3GGeKTUBHOCTb KaHa-
JIOB IPOZBIKEHUS B B2B-cermeHTe TpebyeT KOMILIEKC-
HO olleHKU. Hauboiiee 1elicCTBEHHBIMY OKAa3bIBAIOTCS
Te KaHaJbl, KOTOPBIE He TOIbKO GOPMUPYIOT OCBELOM-
JIEHHOCTb, HO U COIIPOBOXKZAIOT KJIMEHTa Ha BCeX JTa-
I1aX BOPOHKU — OT MHTepeca K OpeHzy 70 IIOCTIIPOAAXK-
HOW MOJIEPKKU.

OJHUM U3 KJII0UYeBBIX KaHAJIOB OCTAIOTCA IIPsAMbIe
npozaky. VX mpenMy1ecTBo — B IIepPCOHAIU3UPOBaH-
HOM [I0ZIX0/le, YMEHUU MeHe/Kepa aZlallTHpOBaTh IIpe-
JIO’KEHUe TI0Z, Hy>K/bl KOHKPETHOT'O 3aKa34MKa, BKJIIO-

27 Llenv nocTaBOK B NIOMUCTUKE: YTO 3TO Takoe, KoHLLeNLUms, dyHKLmm 1 uenv. URL: https://www.cleverence.ru/articles/biznes/tsepi-postavok-

v-logistike-chto-eto-takoe-kontseptsiya-funktsii-i-tseli/
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yasg TeXHUYeCKHe, JOTUCTUYEeCKre U DKOHOMUYECKHe
acnekThl. [To anubiM Event Marketing Institute, 85%
nokymnaresneil B B2B-uHAycTpuu mpeAnodYnTaoT nps-
MOM KOHTAKT C TIPOZIaBIIOM KaK OCHOBHOH CITOCO6 TIpH-
HATHA peleHus?.

[To gaHHBIM TabUIIB 1 BUAHO, YTO MIPSIMBIE ITPOZAA-
K1 6€3yCIIOBHO IOMUHUPYIOT B IPEANIOUTEHUAX B2B-110-
KylaTeJed MPOMBIIUIEHHOTO 060pyI0BaHUA, HA UX
JIOJTIO TIPUXOAUTCS MOABJISAIONIEe OOTBIIMHCTBO KOH-
TaKTOB, OJJHAKO 3HAYMTE/JIbHAsA YacTh KJINEHTOB (OKO-
JIO ZIBYX TPETEN) CaMOCTOATETBHO UIIET MHPOPMALIUIO
Ha calTe W MOYTH IIOJIOBMHA YYaCTBYeT B BeOMHapax

WM CMOTPUT OHJIAWH-ZEeMOHCTPALIUY, YTO YKa3bIBAET
Ha HEOOXOAMMOCTb COYETAHUS JIMYHOTO U IIUGPOBOTO
B3aUMO/ZIeACTBUA.

YyacTue B OTPACIeBhIX BEICTAaBKaxX U KOHGEpeHIIH-
AX TO-TIPEXXHEMY ABJIAETCA MOIIHBIM HHCTPYMEHTOM
JULA IEMOHCTPAIH 000PYI0BAHUSA «BXKUBYIO», yCTAHOB-
JIEHUS JTUYHBIX KOHTAKTOB U YKPEIUIeHUs PeIryTallu.
ITo zanusM Event Marketing Institute, 74% y49acTHUKOB
OTMEYAIOT, YTO BEICTABKY HANIPSMYIO BIUSAIOT Ha 3aKJIIO-
YeHUE CAENKH, TyCTh ¥ C OTCPOYEHHBIM 3 deKToM?’.

Tabauua 1
ITpedepeniium B2B-niokynareseii mo cnocobam B3auMo/eicTBUA
Table 1
Preferences of B2B Buyers by Interaction Methods
Cnocob B3anMopencTaust [ons onpolueHHbIX, %
Mpsimble npogaxkn 85
BebnHapbl/oHNanH-geMoHCTpaLmm 48
Email-paccbinku 35
[NocelleHne canta / caMoCTOATENbHbIN MOUCK 66
KoHTeHT B CMW / oTpacneBbix nopTanax 50

LindppoBu3aiys KaHaJIOB IPOABIKEeHUs B B2B-cer-
MeHTe OKa3blBaeT 3HaYUTeIbHOe BIUAHNE Ha KJII04eBble
MOKa3aTeIl MapKeTUHTOBOH 3¢ peKTHBHOCTHU. BHegpe-
Hue SEO-onTUMU3anuy, email-MapkeTUHra, aBTOMa-
TU3alU¥ KOHTEHTHBIX BOPOHOK U CHCTeM CKBO3HOU
aQHAJIUTHKY II03BOJIAET He TOJIbKO PacUIMPUTh OXBaT ay-
JAVUTOPUH, HO U CYIIeCTBEHHO ITIOBBICUTh Ka4yeCTBO JIH-

JIOTeHEePALINH TIPU OJHOBPEMEHHOM CHIKEHUH 3aTpaT
Ha TIpUBJIeYeHNE KINEeHTOB. B Tabiuile 2 npeicrasie-
HBI CpaBHUTEJIbHbBIE JaHHbBIE 10 OCHOBHBIM METPHKaM
[0 ¥ TTocie BHeAPEHUs HU(POBBIX KAHAIOB B CUCTEMY
MIPOZBMKEHHS IPOMBIIUIEHHOT'O 060PY0BaHHUS, YTO II0-
3BOJISIET OIIEHUTh PeasibHbIN 3D dEKT OT Iepexoia K KOM-
wiekcHow digital-crparerumu.

Tabauua 2
PocTt 3¢ PpeKTHBHOCTH IPU UCIOIB30BaHUH LM POBBIX KAHAJIOB
Table 2
Increased efficiency when using digital channels
MeTtpuka [o BHegpeHus [Nocne BHegpeHus Vi3meHeHne, %
Kon-Bo nuooB B Mecsil, 120 165 +37,5
CPL, P 7200 5400 -25
CpepnHsst KoHBepcus canta,% 1,4 2,0 +43
Oonsa SEO B Tpaduke, % 41 60 +46

[IpeacTaBieHHble B Tabaulle 2 AaHHBIE HATIAHO
JEMOHCTPUPYIOT TIOJIOKUTENbHOE BIUSHUE ITUGPOBBIX
KaHaJIOB Ha 3$GeKTUBHOCTb B2B-IpoABHKEHUS TTPO-
MBIIIIEHHOTO 060pyAoBaHus. BHeaperue SEO 1 aBTO-
MaTHU3MPOBAHHOTO MapKeTUHT'a TO3BOJIMJIO YBETUIUTh
KoJIM4eCcTBO JUA0B Ha 37,5%, CHU3UTh CTOUMOCTb UX
npusiedeHus (CPL) Ha 25%, a Tak)ke TIOBBICUTH KOHBEP-

cuto calita Ha 43%. CyleCTBeHHBIN POCT 10JI OpraHu-
yeckoro Tpaduka (Ha 46%) MOATBEPXKAAET CTpaTeruye-
CKYIO 3HAaUNMOCTh KOHTEHT- U IIOMCKOBOT'0 MapKeTUHTa
B pOpMHPOBaHNH yCTONYHBOT'O IIOTOKA 3aNHTEPECOBAH-
HBIX KJIEeHTOB.

IToce BHeApeHUA IUGPOBBIX KAHAIOB CIEAYIOIIM
KJIIOYEBBIM HAIpaBJIeHUEM MOBBIIIEHUA 3PPEKTUBHO-

% Y10 Takoe VIHCTUTYT COBBITUITHOMO MapKeTVHra U Kak OH MOXKET MoMOYb Balliel cTpaTterim oHnarH-pexknambl? URL: https://froggyads.

com/blog/event-marketing-institute/
2 Tam xe.

30 CocTosHne mapkeTuHra B 2023 rogy. URL: https://www.hubspot.com/state-of-marketing-report
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CTU B B2B-1IpoAiBMKeHNY CTAHOBUTCA Pa3BUTUE KOHTEHT-
MapKeTHHra. B ycIoBUAX, KorZia MOKyNaTelbCKUU My Th
BKJIIOYAET AJIUTEIbHOE CPABHEHNE U AHAIN3 TEXHUYECKUX
XapaKTePUCTUK, UMEHHO KaueCTBEHHBII KOHTEHT — CTa-
TbU, BeOMHAPHI, KeHC-CTaZIl — CTAHOBUTCS OCHOBHBIM
HMCTOYHUKOM IOBEPHA U SKCIIEPTU3BI CO CTOPOHBI IIOTEHIIH-

aJIbHOTO KJIMeHTa. KOHTeHT-MapKEeTHHT He TOJIBKO YCHJIH-
BaeT IPUCYTCTBHE KOMIIAHUHU B U POBOL Cpe/ie, HO U I10-
3BOJISIET COIIPOBOXK/IATH KJIMEHTA HA BCEX STAITaX TPUHATHS
pemenHws. 3PEKTUBHOCTD 3TOM CTPATETHH TOATBEPKIA-
1ot uccnegoBanusa Content Marketing Institute, mpezcTas-
JIeHHBIE B Tabuie 33,

Tabauya 3
BimsaHMEe KOHTEHT-MapKeTHUHIa Ha KJII04YeBble IOKa3aTeIn
Table 3
The impact of content marketing on key indicators
[Mokaszarenb Bes ctpaterun C KOHTeHT-cTpaTernen 3meHeHne, %
Bpewms Ha caiite, MyH: cek 1:22 2:55 +114
KBanupunuymnpoBaHHbIX TMaoB B MecsiL, 95 135 +42
KoHBepcus B coenky,% 6,2 9,1 +47
[osepue K 6penHay (1-5) 3,2 4,5 +41

JlaHHbIe O BIUAHUY KOHTEHT-MapKeTHHIa TOATBEP-
JKZAIOT BBICOKYIO OTAAUY OT ITyOIMKAINK SKCIIEPTHBIX
MaTepHasioB: BpeMs B3aMMOZENCTBYA MOIb30BaTeIe
c caiiToM 6oJiee YeM yIBAaUBAETCS, YUCIO KBATUDUIU-
POBAHHBIX JI/IOB PACTET IIOYTH Ha II0JIOBUHY, & YPOBEHD
ZoBepys K OpeHzy moBbImaercs Ha 40% U Beile. DTO
CBH/IETENIBCTBYET O TOM, YTO CUCTeMHas paboTa ¢ KOH-
TeHTOM 3¢ HeKTUBHO GOPMUPYET AOITOCPOIHOE JOSITb-
HOEe OTHOIIEHNE ayAUTOPUH.

TpaHcdopmManua KaHAJOB NPOABUKEHUA
B B2B-cermeHTe 1oz BANAHUEM HUPPOBBIX TEXHO-
Jlorui

CoBpeMeHHBIE TEXHOJIOIUU He TOIbKO TpaHCHOp-
MUPYIOT CTPYKTYPY KaHAJIOB IIPOABIKEHU, HO U CTa-
HOBAITCSI CAMOCTOSITEIbHBIM JIpaliBepoM uX 3P PpeKTHUB-
HocTu B B2B-cermenTe. Eciiu paHee 3¢deKTUBHOCTD
MapKeTHHTIa Ollpe/eslach MPenMyIIeCTBeHHO Yeslo-
BedecKnM GpaKToOpoM — KBanudpUKaLe MEHEeKEPOB,
Ka4yeCTBOM BHICTABOYHOU aKTUBHOCTH U IUIOTHOCTHIO
JIMYHBIX KOHTAKTOB, TO CET'OZHS KII0YEBYIO POJIb UTPAIOT
aBTOMAaTH3aLUs, aHATUTHUKA U ITUGPOBBIE TUIATGOPMBI,
ITO3BOJIAIOIINE CZlelaTh KOMMYHUKAIIUN yIIpaBisieMbl-
MU, TIepCOHATN3UPOBAHHBIMY U MacCIITabHPyeMbIMHU.

[TpumeHeHMe UCKyCCTBEHHOT0 UHTe/U1eKTa (Al), uH-
TepHeTa Beueit (IoT), ckBo3HOM aHanuTHku, CRM-cu-
cTeM, a Takke AR/VR-TexHO/MOrNH GOPMUPYET IPUH-

[IUNIUATBPHO HOBYIO MHQPACTPYKTYPY IPOABUKEHUS
MIPOMBIIZIEHHOTO 060PY0BaHMUS, OCOOEHHO B YCIOBU-
SIX CJIOYKHBIX TEXHIUYECKUX PO U VTUTETHHOTO IIUKJIA
TIpUHATHA pellleHn. BHepeHue 3TUX pellleHni He 3a-
MeHseT KaHaJIBl KaK TAKOBBIE, 4 YCWINBAET UX, IIpeBpa-
11251 KK /IbI 13 HUX B UHCTPYMEHT TOYHOM, TIepCOHaIH-
3UPOBAHHOM M OBICTPO aAANTUPYEMON KOMMYHUKALIVH.
[Ipexxzie BCero, TEXHOJIOTMH ITOBBIIIAIOT IIPO3pPaY-
HOCTB U YIIPaBJIIEMOCTb KaHaIoB. CKBO3HAsA aHATUTH-
Ka IT03BOJIIET OTC/IEXKUBATH ITyTh KJINEHTA OT IIepBOTO
KacaHUs ZI0 CAEJIKY, TOYHO OIpeZesisa, KaKe KaHabl
(mampumep, SEO, BebuHap, email win BeicTaBKa) o6e-
CIIeYwIn MaKCUMAaIbHYIO OTAady. DTO yCTpaHAEeT Tpa-
JUIMOHHYIO TTpobieMy ¢pparMeHTallMy MapKEeTHHTa,
IIPU KOTOPOH HEBO3MOXKHO OBUIO TOYHO MOHATH, KAK I/,
«Co3pes» U KaKas KOMMYHUKAIUSA CTajla pellaroei.
BTOpbIM BayKHBIM 3P PeKTOM ITUIPOBU3ALNH SBIIA-
eTCs IIepCOHANTN3ANNA B3auMOZeHCTBYA. IHCTPYMEHTHI
Al MAP (Marketing Automation Platforms) mo3BosstoT
CEerMeHTHPOBAaTh LIeJIeBYIO ayJUTOPHIO II0 MHOXKECTBY
[IapaMeTpOB: OTPACTH, pa3Mepy IPeAIPUATHA, CTAAU-
M MHTepeca, TeXHUIeCKUM IToTpebHoCcTAM. Ha ocHOBe
3TUX JAHHBIX GOPMUPYIOTCA MHANBUAYaIbHBIE email-
I[ETI0YKH, KOHTEHT-IIpe/JIOKEeHIS, PEKOMeH ALY U Jie-
MOHCTPALMOHHbIe MapIIpyThL. MiccrenoBanue HubSpot
(2024) nokaseiBaeT, 4To 78% KOMITaHU, BHEAPUBIINX

3T VccnenoBaHue: 86% MapKeTos1oroB B2B 1CMOb3YyOT KOHTEHT-MAPKETUHI, HO TONbKO 38% CUUTAIOT, YTO Y HX 3TO XOPOLLIO MoJiyda-
etcs. URL: https://www.onlinesalesguidetip.com/study-86-of-b2b-marketers-use-content-marketing-but-only-38-believe-theyre-good-

at-it/
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aBTOMAaTH3ALMIO Ha 3Talle TUAOTeHepaluy, YBeIUIUIn
KOHBepcuro Ha 20-35%32.

Vcnons3oBanue CRM-cucreM B cBsa3ke ¢ Bl-aHanu-
THKOH obecrieuyrBaeT He TOJbKO KOHTPOJIb 32 JKU3HEH-
HBIM IJUKJIOM KJIME€HTA, HO U CUHXPOHHU3ALWIO MEXY OT-
JileaMy MapKeTHHTa U IIPoJaK. OTO 0COOEHHO BaXKHO
BB2B, rzje npotiecc B3anMo/ieiCTBHA BKJII0YAeT HECKOITb-
KO 3TallOB Y yYaCTHUKOB: MAPKETUHT FTeHepUPYeT INJHL,
a OT/IeJI IIPOZAXK CONIPOBOXK/AET UX 10 CAENKU. be3 Tex-
HOJIOTMYECKOM UHTerpaliy BO3HUKAeT Pa3pbiB MEXIY
dTallaMy BOPOHKHU, YTO BeZleT K II0Tepe KINEeHTOB. ChUcTe-
Ma CRM [T03BOJIAE€T UCKIIOYUTD 3TOT Pa3phlB, a JaHHbIE
u3 BI-Mozynei MCIonb3yoTcA 1 IPOTHO3UPOBAHUS
noTpebHOCTEN 1 3PPEKTUBHOCTH KAXKJOT0 KaCaHWUS.

KpoMme TOro, TEXHOJOTUU CO3JAIOT HOBBEIE (Op-
MaThl KAaHAJIOB, paHee HeJoCTynHble. Tak, 6arozaps
AR/VR-penieHUAM CTajl0 BO3MOXHBIM J€MOHCTPUPO-
BaTh CJIOXKHOE 000pyZoBaHuE 6e3 HeOOXOAUMOCTH [J0-
CTaBKU WIX Bble3/ia CIEIUAINCTa. DTO 0COOEHHO LIEHHO
TIPU MEXAYHAPOAHBIX CAeNKaX, IpojaXKe KpymHoraba-
PUTHOTO 060PYOBAHUSA WIH TIPU HEOOXOAMMOCTHU Op-
raHHU30BaTh IEMOHCTPALIMIO B YCIOBUSAX OTPAHUYEHUH
(manpumep, B IOCTIIAHAEMUWHOM cpeze). Vcenenosa-
Husi PWC MMOKa3bIBaIOT, YTO IPUMEHEHHE TEXHOIOTHI
JIOTIOJTHEHHON ¥ BUPTyasibHOU peanbHOCTU (AR/VR)
CIIOCOOCTBYET POCTY BOBJIEYEHHOCTH KJIMEHTOB U TIO-
3BOJIAET YCKOPUTD MPOIECC MPUHATUS PEIIeHU, TeM
CcaMbIM COKpallas UK CAETKU™,

BnusHue ucnons3osaHusa AR/VR B MapkeTUHre nNpoMbILLIeHHOro obopyaoBaHus
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BupmyansHas 0eMOHCMPayus NPOMbLULLEHHO20 000PYO08AHUS N0BbLULAEM B08IEUEHHOCb KIUEHMO08
U yCKOpsiem npouecc NPUHAMus peuleHuil
Virtual demonstration of industrial equipment increases customer engagement
and speeds up the decision-making process

OTxenbHOE MECTO 3aHUMaeT MHTepHeT Beteit (IoT).
Nurerpanusd IoT-cucteM B IIPOU3BOACTBEHHBIE IIPOLIEC-
CBI TIO3BOJIAET COOMPATh JaHHBIE 0 PAb0TE 060PYAOBAHUA
B peasIbHOM BPeMEeHH, UTO JIeJIaeT BO3MOXXHBIM pOPMHU-
poBaHUe KelCOB, TEXHUYECKUX IIPEAIOKEeHUN U PEKO-
MeHJaIui, OCHOBAHHBIX Ha paKTUIECKOM HCIIOIb30-

BaHUU. DTU JlaHHbIE YCWINBAIOT JOBEPHE CO CTOPOHBI
JITTP, TO3BOJIAIOT IEMOHCTPUPOBATH TPAKTUYECKYTO 3¢~
($EKTUBHOCTD NIPOAYKTA U CO3AAI0T HOBBIE TOUKH BXO/A
B KOMMYHUKAIIUIO: yBeJOMJIEHHS O TeXOOCIyKUBaHUH,
aHaJIUTHKA 110 3arpy3Ke, IIPOrHO3 OTKA30B U T.A.

% Tonbko 12% KoMMaHWii aBTOMaTU3MPYIOT NUOOreHepaumto, xots ato gaet 6bicTpbii ROl URL: https://tenchat.ru/
media/3212885-tolko-12-kompaniy-avtomatiziruyut-lidogeneratsiyu-khotya-eto-dayet-bystriy-roi
3 BupeTb — 3HaunT BepuTb. Kak VR 1 AR n3mensaT 6uaHec 1 skoHoMuky. URL: https://www.pwc.com/gx/en/industries/technology/

publications/economic-impact-of-vr-ar.html
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TakuM 06pa3oM, TEXHOJIOTUH B B2B-MapKeTuHTe
IIPOMBIIIEHHOT'0 060PyI0BAHUA BEICTYIAIOT He IIPO-
CTO KaK BCIIOMOTaTeIbHBIM HHCTPYMEHT, a KaK He3a-
BUCHUMBIHA GpaKTOp 3 HEKTUBHOCTH KaHAJIOB IIPOABU-
JKeHHs, 00aaromiuii CoOCTBEHHOM I[eHHOCThI0. OHU
00ecneYnBaroT: POCT TOYHOCTHU U aZIPECHOCTY KOMMY-
HUKaLWH, YCKOpeHUe NMPUHATUA pellleHUuH, CHUXe-
HUe 3aTpaT Ha npusiedeHue kianeHTta (CAC) u poct
ob61ero ROI mapketuHra. Hamnyqimux pesyabTaToB
JOCTUTAIOT KOMIIAaHUH, BBICTPAUBAIOIIE NHTETPU-
POBAHHYIO 9KOCUCTEMY KaHAJIOB Ha 6a3e TeXHOJIOTH-
YeCKOH I1aTGpOPMBI, IZie KaKAbIH KOHTAKT C KJIMEHTOM
AHAIN3UPYETCA, YCUIUBAETCA U JOBOAUTCS /10 Pe3yJIb-
TaTa C MOMOIIBI0 NNUGPOBLIX penleHui. B ycroBuax
BBICOKOU KOHKYPEHIIUHM U HapacTalolel CJI0’)KHOCTU
IIPOAYKTOB UMEHHO TEXHOJIOTHYECKOE YCIIEHHe Map-
KEeTUHTa CTAHOBUTCSA KJIIOYOM K 3aBOEBAHUIO U YAep-
JKQHUIO JOJI Ha PBHIHKE.

[TpoBeseHHOE HCCIeZIOBAHNE TT03BOJIUIO BCECTO-
POHHe IIPOaHATN3UPOBATH ClIeNNOUKY U JUHAMUKY Ka-
HaJIOB IIPOZIBIKEHNA IPOMBIIIEHHOT'O 000PYZOBAHUA
B B2B-cermeHre. B mpoliecce u3y4eHus CyIIHOCTH U CO-
JiepXKaHNsA KaHAIOB IIPO/IBIKEHUSA BBIABIEHO, YTO UX
CTPYKTypa CyIlleCTBEHHO OTarn4daeTcsa oT B2C-pbIHKOB.
OHa xapakTepu3yeTcs BLICOKOU CTelleHbIO [TePCOHAIU-
3alUH, JIUTENbHBIM [IUKIOM IPOJAXX U He0OXOAUMO-
CThI0O KOMILJIEKCHOTO WHGOPMALIIOHHOI'O COIPOBO-
KaeHusa. Hanbosee 3HaYMMBIMU KaHaJIAMU OCTAIOTCS
JINYHBIe KOMMYHUKAIIUY, YIacTHe B OTPACTIEBBIX Me-
POTIPUATHAX, TEXHUIECKHE IEMOHCTPALIUY U SKCIIEPT-
HBIY KOHTEHT, KaXKIbI{ 113 KOTOPBIX BHITIOHAET BRYKHYIO
dyHKUIMIO B GOPMHUPOBAHUM ZOBEpUs U KBaTUPUKa-
WY TUJA.

AHanu3 $aKTOpPOB, BIUAIOMIMX HA BEIOOP KaHAJIOB
IIPOZBIKEHUS, TIOKA3aJI, YTO KITIOYEBBIMU JleTepMUHAH-
TaMH SBJIAIOTCA CI0XHOCTb IPOAYKTA, CTAAUHHOCTD
CAeNKy, CTpykTypa koMaH/bL JITIP Ha CTOpOHE KiIMeHTa,
oTpacyieBas cerpuka, reorpadus mpoAaK U ypOBEHb
PeIyTalroHHOT0 KaluTasia II0CTaBIIMKaA. DTH Iapame-
TPBI OIIPEZIENIAIOT He TOJIBKO TO, KaKKe KaHaJbI IIeJIeco-
00pa3Ho MCIOIb30BaTh, HO U TO, KAKUM 00pa30oM OHHU
JIODKHBL OBITH OPTaHU30BAHHI /IS IOCTIKEHHS MaKCH-
MasbHOU 3QPEeKTUBHOCTH.
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HccnepoBanue 3¢pPpeKTUBHOCTA KaHAJIOB MpOJe-
MOHCTPHPOBAJIO, YTO PE3YIBTATUBHOCTH IIPOBIKEHUS
He MOKeT OBITh OlleHeHa TOJIBKO II0 KOHEYHBIM MEeTpPHU-
KaMm npogiax. B ycimoBuax B2B-preiHka BaykHa KOMILIEKC-
Has OIleHKa, BKJII0YAIOIas BOBJIEYEHHOCTD I[eeBOH
ayAUTOPUH, IMTyONHY B3aNMOZJEHCTBUA, KAYeCTBO Iie-
pesaBaeMoi THPOpPMAIMHU U KOHBEPCUOHHBIN TOTEHIIU-
aJI KayK/J0ro 3Tara BOPOHKU. DPPeKTUBHBIE CTPATETUH
OCHOBBIBAIOTCS Ha IPUHIIAIIAX MHOTOKAHAJIBHOCTH, CO-
[TACOBAaHHOCTH MapKETHHTA U [TPOJA’K, A TAKKe Ha yMe-
HUW CUHXPOHU3UPOBATh paboTy OHJIAWH- ¥ 0dJIaiiH-
dbopmaToB.

Ocoboe BHUMaHUE B paboTe yeieHo TpaHchopma-
I[H KaHAJIOB 07| BIVTHYEM IIUPPOBLIX TeXHOIOTHH. Co-
BpeMeHHbIe MHCTPYMEHTH KOMMYHUKALUY, aHAJTUTUKHI
Y yIIpaBJIeHUA KOHTAaKTaMU He TOJIBKO JIOTIOIHAOT TPa-
JUIVIOHHBIE IIOZIXO/IbL, HO U [TEPeCTPanBaIOT CAMY JIOTHKY
npozBrKeHUA. LludpoBuzalys obecrieyrBaeT mpo3pad-
HOCTb KQHAJIOB, YIIY4IIIaeT a/[PeCHOCTh COOOIEHIH, CO-
KpallaeT IUKJI CAeJKY U CHIDKAET 3aTPaTHl Ha IIpHBIIe-
yeHHe KineHTa. CKkBo3Has aHanuTHKa, CRM-cucTeMsl,
[IEPCOHATM3UPOBAHHBIE KOHTEHT-IIETIOYKY, a TAKXKe HO-
Bble GOPMBI IEMOHCTPALINY IPOAYKTOB (HaprMep, de-
pe3 VR/AR) cTaHOBATCA TOJHOLIEHHBIMU KOMIIOHEHTA-
MU KaHaJIbHOM CTpaTeruu.

TakuM o6pa3oM, B yCJIOBUAX HapacTalolleil KoH-
KYPEHIIUU U YCJIOXKHEHUA TPOAYKIUY 3 EeKTUBHOE
IIPOZIBIKEHME B CerMeHTe IPOMBIIIEHHOT'0 0060py10-
BaHUA TpeOyeT OT KOMITAaHUH HHTETPAITIOHHOTO IIOZIXO-
Jla, OCHOBAaHHOTO Ha TOYHOU HAaCTPOWKe KaHAJIOB I107
[IOBeZIeHYeCKYe U TeXHOJOTHYeCKre 0COOeHHOCTH ay-
auTopuu. KirtoueBBIMU YCIOBUSAMU yCIIeXa CTAHOBATCS
Iy6OKOe TIOHUMAaHNe CTPYKTYPEHI CIIPOCa, TEXHOJIOTU-
YecKas 3peIoCTh KOMMYHUKAIIIOHHOH CPeJibl, CII0Co6-
HOCTb K a/laliTallu¥ U YCTOMYNBOE pa3BUTHE IIpodec-
CHOHAJTbHOU penyTanuu. [lepcrekTUBEL JaabHENITNX
HCC/IeIOBAaHUN BUAATCA B U3YyUYeHUUM MOZelel UHTe-
rpanuu odpIaliH- U OHJIAWH-KaHAJIOB, B OIleHKE BJIUA-
HUA HeHPOMapKEeTHHT'OBBIX II0/IX0/I0B Ha IIPUHATHE Pe-
meHuit B B2B, a Takke B 60siee rryboKoi pa3paboTke
nmokazaTesiedl 3pGEeKTUBHOCTH AJI MYJIbTUKAHATbHbBIX
CcTpaTerui MpoABUKEeHUA.
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