TexHonoryyeckme n OTpadieBble aCneKTbl yrnpaBieHnA opraHM3a|_L|/|e|?| 47

HAYYHASA CTATbA
JEL: M3; G2
VIIK: 334.02; 336.71

YMPABJIEHUE NOANBbHOCTbIO KJIMEHTOB:
AHAJIN3 3PDPEKTUBHOCTU METO4OB BEAYLLNX
POCCUNCKUNX BAHKOB

KceHusi OpbeBHa MaHyLwwimnHa
akkayHT-meHeqxep OO0 «DT Meaguma» (rpyrina komnaHwi FutureToday), Poccusi, bapHay,
k_man1901@mail.ru

Pestome. JIOSTTBHOCTD KJIMEHTOB — COBOKYITHOCTbD ITOBEJEHYECKUX U SMOLIMOHAIBHBIX TTPOSBIEHUN IPUBED-
JKEHHOCTH KJIMEHTa OpeH/y WUIK KOMITaHUH. PazpaboTKa cTpaTerui 1o yAepKaHuIo U Pa3BUTHIO IIOTEHIIAAA KIIU-
€HTa CIIocoOCTByeT GOPMUPOBAHUIO TOTPEOUTETHCKOU JIOSUIBHOCTH, KOTOPAsk MOXKET MIPUHOCUTb KOMITAaHUH 3Ha-
YUTENbHBIE PEUMYIIECTBA.

B paboTe npoaHaIM3UPOBAHBI METOABI OIIEHKHU JIOSUTPHOCTH KJIMEHTOB, PHUBE/IEHA UX CPABHUTEIbHAS XapakK-
TEPUCTUKA, BBISBJIEHBI IPEUMYIECTBA U HEJOCTATKH.

PaccMOTpeHBI MPAKTUYECKHE KEWCHI UCITONb30BAHUS MTPOTrPaMM IOBHIIIEHUS JIOSIIBHOCTA KJIUEHTOB B BEZy-
X poccuiickux 6ankax — Coepbanke, T-banke, BTB, Anbda-baHke, nmpuBesieHa oljeHKa nokaszaTens NPS s
JAQHHBIX OAHKOB.
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Resume. Customer loyalty is a set of behavioural and emotional characteristics of a customer’s commitment to
a brand or company. Developing strategies to retain and develop customer potential helps build customer loyalty,
which can bring significant benefits to a company.

The article analyses customer loyalty assessment methods, provides a comparative description, and identifies
advantages and disadvantages.

Practical cases of using customer loyalty enhancement programs in leading Russian banks (such as Sberbank,
T-Bank, VTB, Alfa-Bank) are considered, and an assessment of the NPS indicator for these banks is provided.
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aTeropus «JIOSJIbHOCTH KJIHNEHTOB» B COBpe-
MeHHOM ynpaBJjieH4eCKOM MbICIU

YCJIOBUSIX PaCTyIllel KOHKYPEHIIUU POCCUHCKIIE
KOMITAaHUY CTIKUBAIOTCA C 33ja4ell He TOJIBKO [TpUBJIeYe-
HUSA, HO U yAep:KaHus KineHToB. Heo6xogumocTs pabo-
THI Ha/l TIOBBIIIIEHUEM JIOSUIBHOCTH KJIMEHTOB BO MHOT'OM
oTIpeiesIsieTCsl TeM, TO IIPUBJIeYeHHe HOBOTO KJINEHTA
JUI1 KOMITAaHUY, KaK [IPaBIIO, JOPOXKE YAEPKAHUA CTa-
poro. Tak, cortacHo gaHHbIM Harvard Business Review,
MIpUBJIEYEHNE HOBOT'O KJTMEHTA MOXKET OOXOAUTHCA B 5-25
pa3 IopoKe, YeM yepKaHUe CYIECTBYIOLIEro®s,

Pa3paboTKa cTpaTerui 1o yAep>KaHuio ¥ pa3BUTHIO
MOTEHIIKAIa KJINEHTA CIIoco6CTBYeT GOPMHUPOBAHUIO
TOTPeOUTENBCKOU IOSIIBHOCTH, KOTOPAs MOXKET IPUHO-
CUTb KOMITAHWUY 3HAYUTE/IbHBIE IpenMyiecTBa. Cpeau
TaKUX IIPEUMYILECTB MOXKHO BBIZIETUTD POCT IOBTOPHBIX
ITOKYTIOK, Pa3BUTHE KPOCC-IIPOJAK, CHIDKEHE YyBCTBU-
TeJbHOCTH KJIHUEHTOB K KOHKYPEHTHBIM ITPe/IOKeH -
SIM, YCTHbIe peKOMEeHZAINH, a TAK)XKe MeXIIOKOJIeHYe-
CKYIO IlepeZiady NpHBePKEHHOCTH 6peHay (APeHKOB,
KoncranTuHoBa, 2020).

B yc/10BUAX COBpEMEHHOM 9KOHOMUKY aKTUBHO 00-
CYXZIQI0TCsT HOBBIE BBI30BHI B 00/1aCTH MapKeTHHTa, Ta-
KUe KaK CHI)KEeHHe BIUAHUA OpeH/ia Ha MoTpebrTeb-
CKYIO JIOSUIBHOCTD U TE€H/EHIUA K MyJIbTUOPEHZOBOMY
[IOBeZIEHUIO. DTU SABJIEHUA OTPAKAIOT U3MEHEHUS B CH-
cTeMe LIeHHOCTEH U IOKYTIaTelbCKOM aKTUBHOCTH HOBOM
ayZWTOPHH, a TAK)KE IIOBHIIIAIOT HeOOXOANMOCTD OIleH-
KU ¥ KOHTPOJISA YPOBHA JIOSUIBHOCTH KJIEHTOB.

[ToHATHE «IOATBPHOCTD KINEHTA» SBJIAETCS KIIIoUe-
BBIM B TEOPUHU MapKeTHHTa U MeHe[)KMeHTa B3anuMo-
OTHOILIEHUH C MOTpeObuTENAMU. B HaydHOM JuTepary-
pe CyIIecTBYeT MHOXXeCTBO IIOXOZO0B K OIIpeZleIeHHIO
JIAHHOTO TTOHATHS.

Tak, ®. Paiixenpa, aBTop KoHuenmuu NPS, onpeze-
JISIET JTOSUTBHOCTD KaK HaMepeHHe KJIMeHTa TPOZI0/IKATh
OTHOIIEHNS C KOMIIAaHNEH 1 PeKOMEHZIOBATh ee IPYTUM
(Paiixenng, 2013).

Kiraccudeckas amMmepukaHCKas IIKOJIA MapKeTHHTA
paccMaTpUBaeT YAOBIETBOPEHHOCTh U GYHKIINOHAb-
HbIe TpeuMYyIIecTBa (IleHa, Ka4eCTBO, CEPBHUC) KaK ¢yH-
JameHT sosbHOCTH (KoTep, 2022).

A.B. Ilpicapb OOBSICHSET JIOSUTBHOCTD KaK CTEIEHb
HeYyBCTBUTEJBHOCTU TOBe/IeHUA TOKyTIaTelel K Jei-
CTBHAM KOHKYPEHTOB, T.€. B CJIy4ae JIOSUIBHOCTH KJIMEHT
Bcerga 6yzeT nprobpeTaTh TOBAp WIH yCIyTY, HECMOTPS
Ha U3MeHeHUs I[eHbl KOHKYPEeHTOB. B laHHOM cirydae
IIPOSIBJIAETCS SMOIMOHATbHAS IPUBEPKEHHOCTD K TO-
Bapy/yciayre.

TakyM 06pa3oM, ITOAXOABI K OIIPeZeIeHUIO JIOSIbHO-
CTH MOKHO YCJIOBHO pa3Zie/IUuTh Ha:

* TIOBeZieHYeCKUH Noaxos — GOKyC Ha ITOBTOPHBIX
MIOKYIIKaX ¥ PeKOMeH/IalVAX;

* adpdeKTUBHBIN (IMOIMOHATIBHBIN) MOAXO0] — aK-
I[EHT Ha IICUXOJIOIMYeCKOM BOBJI€YEHNU U NIPUBS3aH-
goctH (Tabu. 1).

Tabauua 1
CpaBHUTe/IbHAaA XapaKTEePUCTHUKA IOJX0A0B K MIOHUMaHUIO JIOSJIbHOCTH
Table 1
Comparative characteristics of approaches to understanding loyalty
Mopxop, Ha yem KoHUeHTpUpyeTCA ABTOpBI Mnrockl MwuHycbI
MoBTOpHOE NoBefeHVe, peko- ©. Paiixens He yuntbiBaeT
MoBeneH4eckunin MeHAaLMN TOBapOB/NpoayKTOB CD- Kotne A [MpocToTa namepeHus NPWYNHbI NoBe-
Opyrum nuuam ’ P OeHus
. MpuBsisaHHOCTL, [OBEPUE, CUM- YunTtbiBaeT HemaTtepu- JIOXXHOCTb
OMoLMOoHanNbHbIN P » AOBEPNE, A.B. Lpicapb P C
naTusi anbHble acneKThbl OLeHKM

Hpumeqar-tue: €OCmaeJieHo asmopom Ha oCHoee O606U{€HLLH onpeaeﬂeﬂuﬂ u aHaausa

B pabotax P.JI. OnuBepa npezjiaraeTcsi MHOIOYPOB-
HeBasA MOZEJIb IOATIbHOCTU. ABTOD YTBEPXKAAET, YTO I10-
KyIlaTeJIu TEOPETUYECKU CTAHOBATCA JIOA/IBHBIMU B IIEP-

BYIO OYepeZib Ha KOTHUTUBHOM YPOBHe (cognitive loyalty),
MOTOM Ha 3MorroHaabHOM (affective loyalty), moTuBa-
IMOHHOM (conative loyalty) u B KOHIle — Ha TTOBEZIEH-

% The Value of Keeping the Right Customers // Harvard Business Review. URL: https://hbr.org/2014/10/the-value-of-keeping-the-right-

customers (nata obpateHns: 30.06.2025).
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yeckoM ypoBHe (action loyalty) (Oliver, 1999). YueHsbrit
olIpeziesIsieT JIOSUIBHOCTD KaK Mojzep:KaHue ITyOoKoH
IIPUBEP}KEHHOCTH K IIOBTOPHOM ITOKYIIKE YJIN BBIGOPY
IIpe/IIOYNTAEMOr0 IPOAYKTA WK YCIYTH B OyAyIIeM,
CJIe[0BaTeIbHO, TIOKYIIKE IIOBTOPSIONIErocs OpeH/ia Wik
CX0Kero Habopa 6pPeH/I0B, HECMOTPS Ha CUTYallMOHHBIE
M3MeHeHUs U MapKeTHHTOBbIE IIONBITKY BBI3BATH [Tepe-
KJIFOYeHue Ha apyrou 6penz (Oliver, 1997).

[ToMHMO pa3IYrii B IOAXO/AX K OIIPeZiesIEHUIO, HC-
C/IeI0OBATENN U IIPAKTUKY BBIAEIAIOT PA3INYHbIE BUBI
(¢popMBI) JTOSATHHOCTH.

B pamMkax kiaccupuKaiyu, mpegioxeHHoH k. Xo-
¢dmeiipom u B. PaticoMm, paccMaTpUBAKOTCA ZIBA OCHOB-
HBIX TUIIA JIOSUTBHOCTH KJIMEHTOB: [TOBeZIeHIeCKas JTOsTb-
HOCTB U JIOSUIBHOCTh, OCHOBAHHAA Ha IIPUBEPKEHHOCTH.

ABTODBI ONMUCHIBAIOT TPY BO3MOXKHBIX COYETAHUA ITUX
THIIOB: «IIOBeJEHYECKAs JIOSUIBHOCTb 6€e3 IIpUBEpPIKeH-
HOCTH», «ITPUBEPKEHHOCTD 6€3 ITOBEeHYECKOU JIOSIIb-
HOCTH» U «CMEIIIaHHbIA TUII», COUeTAIOLIUI 00a KOMIIO-
HeHta (Hofmeyr, Rice, 2000).

Eme ogHa kiaccudukanus mpeicTaBieHa B pa-
6ote A.B. Llpicaps, OHa OCHOBaHA Ha UCCIEJOBAHUAX
A. luka u K. basy (Ilpicaps, 2002). B ranHO# THITIONO-
TUU BBIIEAIOTCA TPU GOPMBI JIOSUTBHOCTH: TPaH3aKIIU-
OHHas, OTpaKAIIIAsA TOBeJeHIECKI I KOMIIOHEHT; TIep-
LIENI[MOHHAsI, CBI3aHHAsA C OTHOIIEHYECKHM aCIIEKTOM;
U KOMIUIEKCHAad, o0beJuHAoIasA 00a aclieKTa — II0Be-
JleH4YeCcKu 1 oTHouleHYeckui (ApeHkoB, KoHcTaHTH-
HoBa, 2020) (Tabi. 2).

Tabauua 2

Knaccndmxaunﬂ (TUIOJIOTHS) JIOATBHOCTH: CpaBHPITeJIbeIﬁ acCIIeKT I10AX040B

Table 2

Classification (typology) of loyalty: comparative aspect of approaches

Knaccndunkaums XK. Xodmenpa n b. Panca

Knaccudumkauyusa A. Juka n K. Bacy

BbloeneHHbI acnekT

[MprBEepP>XEHHOCTb — NOJSIHAasA AMOLUMOHaNbHasa BOBe-
YEeHHOCTb, NPMBA3AHHOCTb 1 YOOBNETBOPEHNE B TEYEHNE
HeorpaHn4eHHoro BpemMeHun

MprBep>xeHHOCTb 6e3 NoANBHOCTM — NOTPebuTeNb Bbi-
COKO oLeHnBaeT 6peHa, yOOBNETBOPEH UM, UCTbITbIBAET
3aNHTEPECOBaHHOCTb B HEM 1

3MOLMOHASIbHYHO MPUBSI3aHHOCTb, HO HE UMEET
BO3MO>KHOCTM YacTo nprobpeTaTb

JlaTeHTHas nosiNbHOCTL — Y KnueHta
BbICOKasi CTEMEHb AMOLMOHAIbHOM
NPUBA3aHHOCTU K MapkKe, HO OH

He MeeT BO3SMOXXHOCTW 4acCTO MOKY-
naTtb ee

MepuenunoHHbIA

NosinbHoCTb 6€3 NPYBEP>XKEHHOCTN — NPOSIBASIETCS NpK
nokyrnke 6peHaa Ha NOCTOSIHHOWM OCHOBE, HO MpPY OTCYT-
CTBUW 3MOLMOHANbHONM NpuBsidaHHOCTU. [oTpebuTens
nmbo He yAoBNeTBOPeH 6PeHAOM, KOTOPbIN OH NOKYyMaeT,
MBO OTHOCUTCS K HeMy € 6e3pasnuynem

JloxHast nosinbHOCTbL — MoKynaTesb
He y[0BNeTBOPEH

MapKoW, 0OHaKOo NoKynaeT

ee — o npuymHam, o6yCcnoBIeHHbIM
HanMumeM CKMOOoK U BPEMEHHON He-
OOCTYMHOCTbBIO anbTepHaTUB

[MoBepeH4yeckuin

VIcTuHHasa nosinbHOCTb —

CMeLLaHHbIA TUN (MPUBEPXXEHHOCTb + NOSIIbHOCTL) —
noTpebuTenb NoKynaeT 6peHs, NOCTOSIHHO U UCTbITbIBAET
npv 3TOM 3MOLMOHANBbHYIO MPUBSA3AHHOCTb U F1Y6OKYHo
yOOBNETBOPEHHOCTb

noTpe6uTesb NCMbITbIBAET
3SMOLIOHABHYIO NMPUBA3AHHOCTb,
perynsapHo coBepLiaeT MoKymnKu

N He YyBCTBUTENEH K AEVICTBISIM KOH-
KypeHTOB

LleHYecKuin

MepuenuuoHHbIn 1 nose-

IIpumeuanue: cocmasieHo A8MOPOM HA OCHOBe ucmouHuKka (Apenkos, Koncmanmunosa, 2020).

O6e kTaccubUKaLUK OTPAKAIOT CXOXKee TOHUMaHUe
CYIIIHOCTH KJIMEHTCKOM JIOSTIbHOCTH, aKI|eHTUPYsI BHU-
MaHHe Ha COYeTaHU! TOBeJE€HYECKUX 1 OTHOLIEHUYECKUX
KOMIIOHEHTOB. KOHCTPYKIHS «[IPUBEPKEHHOCTH 6€3 JI0-
SUTbHOCTH» OTJIMYAETCS OT TPAAULMOHHOI'0 TOHUMAaHUSA
[IPUBEPKEHHOCTH T€M, UTO BKJIIOYAET HE TOTBKO HMOIIU-
OHaJIbHOE BOCIIPUATHE OGpeH/ia, HO U 3JIEMEHTBI palllo-
HaJBHOTO BEIOOPA, OCHOBaHHKIE Ha €ro olleHKe. Takas
THUIIOJIOTUS TI03BOJISIET CAENATh BBIBOJ O TOM, YTO IIO-
TpeOUTENH, OTHOCAIINECS K PA3TMYHBIM THIIAM JIOSIb-
HOCTH, I€MOHCTPUPYIOT Pa3JINIHOE MOKYIaTeIbCKOEe
noBezieHre. Cliej0BaTENbHO, TOAXO0/ K YIIPABIEHHIO OT-
HOIIIEHUSIMU C HUMU JIOJDKeH OBITh AndpepeHInpoBaH-

HBIM. YHUOUITMPOBAHHbIE CTPATEI' MY B3AUMOZEHCTBUSA
€O Bcel KJIMEHTCKOM 06a30ii 0Ka3biBatoTcs HeahHeKTUB-
HbIMU (ApeHKOB, KoHcTanTHHOBA, 2020; AHTOHOBA, [1a-
Toma, 2017).

Knaccudukanusa KIMEHTOB IO TUIIAM JIOSIbHO-
CTU MOXXET OCHOBBIBATHCS He TOJIBKO Ha Ipeobiaza-
HUU TTOBeZIeHYeCKOTO WIN OTHOLIEHYECKOTO aCIIeKTa,
HO Y Ha IPyT'UX KPUTEPUSX, TAKUX KaK YPOBEHb YZOBJIET-
BOPEHHOCTH 1 MOIIIOHATHHOM BOBI€YeHHOCTH, YaCTO-
Ta B3aNMOJeHCTBUA C 6PeH/IOM, CTeleHb YyBCTBUTEb-
HOCTH K ZIeCTBUAM KOHKYPEHTOB. B JaHHOM KOHTeKCTe
pPaccMOTPUM MaTpUILy TUIIOB JosuibHOCTU (puc. 1).
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‘VIOBIIETBOPEHHOCTH HeynosneTBoOpeHHOCTH
Her Her
OMouuoHaNbHAS .. | OMouuoHanbHas .
SMOLUOHAIBHOMH 3MOLUOHANBHOK
BOBJICYCHHOCTb BOBJICUCHHOCTb
BOBJICYCHHOCTH BOBJICUEHHOCTH
HeuyBcTBUTENBHOCTD
IpuBepxeHHOCTH
K KOHKYPEHTaM
Perynspnsie
HUctunnas JlostmeHOCTB JloxxHas
MOKYTIKA YyBCTBHTEIEHOCTD
(IpUBEP>KEHHOCTh B CHITY (JlossIBHOCTH O€3
K KOHKYPEHTaM
+ JIOSTTEHOCTB) TPHBBIYKH IIPUBEPIKEHHOCTH)
HeuyBcTBUTENEHOCTD
K KOHKYpPEHTaM
Heperynspasie
JlarentHas
MOKYTKH YyBCTBHTEIBHOCTh OtcyrcTBHE
(IpHUBEPIKEHHOCTH
K KOHKypEHTaM JIOSTBHOCTH
663 JIOSUIBHOCTH)

PucyHnok 1 — Mampuya munog a0sibHoCmu
Figure 1 — Matrix of loyalty types

Ipumeuanue: cocmasnieHo Ha ocHoge ucmouHuka (Apenkos, Koncmanmunosa, 2020).

MarTpuna WITIOCTPUPYET C/IEAYIOIINE TI0N0KEHNA:

1. BzauMozelicTBYE ¢ KJIMEeHTaMU, 1eMOHCTPUPY-
IOITUMU BBICOKYIO CTEIIeHb KaK IIOBeJeHYEeCKOH, TaKk
Y OTHOIIIEHYECKOM JIOAIbHOCTHU (KaTeropuu «IpUBep-
)KEHHOCTb — JIOAJIBHOCTb» U «HUCTHUHHASA JIOSJIb-
HOCTb»), JOJDKHO OBITH OPHMEHTHPOBAHO Ha IOJJep-
YKaHVe U yKpeIlIeHHe UX IT0JI0KUTeThbHOI'0 OTHOLIEHUA
K OpeHzy. OTa rpymnmna opMupyeT Hauboee CTabIb-
HBIU ¥ TPUOBUIbHBIA CETMEHT KJIMEHTCKOU 0asbl, Xa-
PaKTepU3yIIuiica BBICOKONW YaCTOTON ITOBTOPHBIX
IIOKYTIOK U IIOJIOKUTENbHEIM BIUSAHUEM Ha JPYTUX
nmoTpebuTesnell yepe3 pekoMeHAanuN. TakKUM KIHeH-
TaM MO>KHO IIpeJjIaraTh IepCOHAIN3UPOBAHHEIE TIPe/-
JokeHuA. TakoH OAX0/ TO3BOJIAET He TOJNBKO yaep-
’KUBATh ITIOCTOSTHHBIX KJIHUEHTOB, HO U GOPMHUPOBATh
JIOSTBHOE COO0IIeCTBO BOKPYT 6peHzia (ApeHKOB, KoH-
cTaHTUHOBA, 2020).

2. TlokynaTeny, OTHECEHHbIe K THUIIAM «JIaTeHTHasA
JIOSUTBHOCTB» U «IIPUBEPKEHHOCTH 0e3 JIOSIIBHOCTH»,
IIPeACTABIAIOT COO0H MOTEeHINAIBHO JIOAIBHYIO ay/iy-
Toputo. OHU IEMOHCTPHPYIOT IIOJIOXKUTETHHOE OTHOIIIE-
HUe K OpeH/ly, HO He COIIPOBOXKAAIOT ero aKTUBHBIMU
ITOKYIIKaMU. B OTHOIIEHNN 3TOH I'PyIIIEl He0OXOANMO
IIPOBOZIUTD HCCIEA0OBATENbCKIE MEPOIPUATHA (OIIPO-
CBI, MHTEPBbIO, aHAJIU3 ITI0BE/IeHN), YTOOH! BEIABUTH
TIPUYHUHBI HU3KOW aKTUBHOCTU. Ha ocHOBe noTy4eHHON
nHGOPMAINY KOMIIAaHUAM PEeKOMEH/YeTCs YCTPaHATh
Gapbephl (HampuMep, HeyI0OCTBO JOCTAaBKHU, BBICOKAs
LIeHa, OTPAaHUYEeHHBIA aCCOPTUMEHT) U pa3pabaThiBaTh
CrieqajbHbIEC ITPEAJIOXKEHUA. Takum K1reHTaM MOKHO
npezjiaraTh IpeJjIo’KeHsI Ha OCHOBE UX aKTUBHOCTH,
KOTOpBIe OBl TOMOIJIN ITIEPEBECTU UX B Pa3ps/ MepBOK
rpymmsl (ApeHkoB, KoHcTaHTHHOBa, 2020).

3. KiieHTHI ¢ peobiafiaHueM paliOHaIbHBIX MO-
THUBOB — T.€. IEMOHCTPUPYIOIINE TOBEJEHIECKYO JIO-
SUTBHOCTD €3 MPUBEPKEHHOCTU WM MPOSBIAIONINE
MIPU3HAKU JIOXKHOM! JIOSTbHOCTUA — YaCTO PYKOBOZACTBY-
FOTCs IPUBBIYKOMU, TEKYIUMU BBITOAHBIMU YCIOBUIMU
WX OTCYTCTBUEM ayibTepHAaTUB. OHU MIPECTAaBIISIOT CO-
601 TPYIIITY C BHICOKUM PUCKOM ITePEKTI0Ue NS Ha KOH-
KYPEHTOB IIPU MUHUMAaJIbHBIX U3MEHEHUAX B IIEHOBOM
MOJIUTUKE WIN YPOBHE cepBuca. i yKpeIUIeHUs OT-
HOIIEHUH C STUMU KJINEeHTaMU HeOOXOAUMO aKIeHTH-
poBaTh BHUMaHue Ha GOPMUPOBaHUY SMOIIMOHATBHOMN
CBsI3U, YCWJIEHUH BOCIIPUATHSA OpeH/ia ¥ CO3IaHUY YHU-
KaJIbHOTO KJIMEHTCKOTO OmbITa (ApeHKoB, KoHCTaHTH-
HOBa, 2020).

Hanpumep, CoepOaHK i1 CHUYKEHUS YYBCTBUTENBHO-
CTHY KJIIEHTOB K YCJIOBUAM U IIPE/JIOKEHHAM CO CTOPOHBI
KOHKYPEHTOB Pa3BUBAET 3KOCUCTEMHBIN MOAX0/, (DaHKUHT,
MapKeTIUIENC, MEJUIIMHA, IOCTaBKa U AP.), GOpMUpys Ta-
K1M 00pa30M BEICOKHH YPOBEHb BOBJIEYEHHOCTH U IIOCTe-
TIEHHOE TIOBBIIIIEHHE OTHOILIEHUS K OpeH/y>’.

Krnaccudukaiys norpebuTesneil Ha OCHOBE CTelle-
HU UX OTHOUIEHUA K OpeH/y U THIIA JIOSJIBHOCTH IIpe-
JoCcTaBisAeT OU3HeCy pAf IPaKTUIECKUX IPENMYIIECTB.

Bo-miepBbIX, OHA TO3BOJIAET MAEHTHGHUIIMPOBATD HAU-
6oJiee LIEHHBIX KJIMEHTOB C BHICOKOM CTpAaTernyecKou
3HAYMMOCTBI0. BO-BTOPBIX, CITOCOOGCTBYET GOPMUPOBA-
HUIO IOHMMaHUsA TOT0, HA KaK¥e YPOBHU ITOTPebUTeb-
CKOT'0 OTHOIIIEHUA He0OXOANMO HAIIPABUTD YCHIINA /TS
IIOBBIIIEHNA BOBJIEYeHHOCTH. KpoMe Toro, IaHHas TU-
IIOJIOTHA IAeT BO3MOXKHOCTB OIIEHUTh Pe3y/IbTAaTHBHOCTD
TeKYUINX MapKETHHI'OBBIX MEPOIIPUATHI Yepe3 aHaIN3
pacIipe/iesieHIs KINeHTCKO!H 06a3bl IT0 Pa3TNIHBIM KaTe-
TOPHAM, YTO OCOOEHHO Ba)KHO B KOHTEKCTE TpaHCHOP-

39 Cbepbank. OTtueT 3a 1 kBapTa1 2025. URL: https://www.sberbank.com/ru/investor-relations/groupresults (oata obpatieHus: 23.06.2025).
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MAallF¥ CTPYKTYPHI IOTPeOUTENbCKOTo opTdess. Bonee
TOT0, KJIaCCU(UKAIIHS CTY>KUT OCHOBOH 111 pa3paboTKu
I[eJIeBBIX MAapPKETHHT'OBBIX IPOTPaMM 1 KOMMYHUKAITH-
OHHBIX CTPATeru, aJaNTHPOBAHHBIX K CrienndrKe KaxK-
ZIOT0 TUIIA JIOSUIBHOCTH U YIUTHIBAIOIIUX MH/IUBH/TY JTb-
Hble IIPeANIOYTeHNU TOTpebuTeNeH.

N.A. ApeHkos, O.A. KonctanTtuHOBa, .M. ApeHKOB
OTMEYAIOT, 4TO BJIUTEPATYPE CIOKIIOCH HECKOJIBKO IT0-
BEpPXHOCTHOE OTHOIIEHNE K BOIIpocaM GpOpM IIpOsBIIe-
HUSA JIOSUTBHOCTH: Ha OJWH YPOBEHb CTABATCA IPUYMHA
u cienctBre (oco3HaHHas, apdeKTUBHAA JOSIBHOCTD,
JIOSUTBHOCTD B CIUTY TIPUBBIYKY U YA0OOCTBA U, KaK UX
CJIe/ICTBHE, TIOBe/IeHYeCKas JIOAIbHOCTD). DTU dIeMeH-
TBI TOTPEOUTETHCKOU JIOSTTBHOCTH HE YIUTHIBAIOT CHOop-
MHWPOBABUIUHCA y KJIMEHTOB IMOTPEOUTENTBCKUI OITBIT,
3HaYeHNe KOTOPOro 0O'beKTUBHO BO3pacTaeT IIpU Co-
BpEMEHHOM PAacCMOTPEeHUU IIPOOIeMBI.

JIOsIBHOCTD KJIMEHTOB YaCTO ITyTAETCSA C YZIOBIETBO-
PEHHOCTBIO WJIN IPUBBIYKON. OTMETHM, UTO 3TH SIBIEHUSA
He paBHO3HAYHBI: YOBJIETBOPEHHOCTb — 3TO PE3YJIbTaT
OLIeHKH OT/IeJIbHOT'O B3aUMOZEHCTBHS, a IOSUIBHOCTD —
3TO CcTabWIbHOE IIOBe/IeHNe BO BpeMeHH, OCHOBAHHOE
Ha COBOKYITHOCTU (aKTOPOB.

I[Tpu 5TOM MOXKHO YTBEPXKAATh, YTO OFHUM U3 [VIaB-
HBIX YCIOBUH GOPMUPOBAHUA MOTPEOUTENBCKON JIO-
SUITBHOCTH Y KJIMEHTA ABJIAETCS ero YAOBIeTBOPEHHOCTh
OpeHzIoM, TOBapOM WX yciyrok (ApeHkoB, KoHcTaH-
THUHOBA, 2020).

Tax, JIOSUTbBHOCTh — 9TO MHOTOACIIEKTHOE SIBJIEHUE,
coueraroiiiee B cebe MoBeZieHYeCKre, SMOIMOHATbHEIE
" KOTHUTHUBHBIE KOMIIOHEHTHI.

H3MmepeHue JTOUTbHOCTH KJIUEHTOB: BBIOOP METO-
ZIOB C y4€TOM MPENMYIIECTB U PUCKOB

COBpeMeHHbIe MEeTOAbl U3MEPEHHUA JIOATBbHOCTHU
BKJIFOUAIOT KaK KOJIMYeCTBEHHbIE METPUKHU, TaK U Ka-
YyeCTBEeHHbBIE TTOJXO0/IbI, TAaKKe KaK OITPOCHI ¥ aHA/TN3 KJTH-
€HTCKUX OT3bIBOB. [Ip1 3TOM B ITOC/I€ZIHYE TO/IbI HA TTep-
BBIU IUTaH TaKXKe BBIXOJUT MOBeleHUecKast aHaTUTHKa,
OCHOBaHHas Ha 06paboTKe OOJIBINNX JAHHBIX, YTO IIO3BO-
JIeT TIy0)Ke MOHUMAaTh MOTUBAIIUIO KIIMEHTOB U IIPe/-
CKa3bIBaTh UX MOBEJIEHNE.

PaccMOTpUM MeTO/bI U3MEPEHUS JIOSTbHOCTHU, TIPU-
MeHsIeMblIe B POCCUMCKOU PO3HUYHOM MPaKTUKe, UX ITpe-
UMYIIECTBA, OTPAHUYEHUS U YCJIOBUS TPUMEHEHUS.

K Kom4yecTBEHHBIM METPUKAM, KOTOPHIE ITO3BOJISA-
IOT OLIEHUTD JIOSUIbHOCTH KJIMEHTOB, MOXKHO OTHeCTH Ko-
adPuIeHTH! yaepKaHUs U OTTOKa, okasaTesnu NPS,
Cpeguero ueka u LTV, CSI u CSAT.

Meton Net Promoter Score (NPS) ocHoBaH Ha BO-
mpoce: «HackoIbKO BepOATHO, YTO BbI IOPEKOMEHyeTe
Hallly KOMIaHUIO (IPOAYKT, YCIyTy) Apy3baM?». OTBe-

40 Tam xe.
4 Tam xe.

THI PECTIOH/IEHTOB OlleHUBatOTCA 10 MiKase 0-10 u dpop-
MUPYIOTCA TPYIIIBL «IIPOMOYTepEl» (¢ oTBeTamu 9-10),
«HeUTpanbl» (7-8), «kpUtuku» (0—6). 3HaUYeHUE UH/EK-
ca pacCcunThIBaeTcs 1o hpopMyre:

NPS = % npomoyTepoB — % KPUTHKOB
M

Enre ofuH pacrpocTpaHeHHBIN KOTMYeCTBEHHBIN
nokazaTesnb — Koapounuent yaep:xkanusa (Customer
Retention Rate, CRR), a Takxe obparHbIii emy — Ko-
a¢unuent orroka (Churn Rate, CR).

CRR fieMOHCTpUPYET AOJI0 KIUEHTOB, TPOAOIKUB-
WX TTOKYTIKYU 3a IepUoz, U pacCIUThIBaeTcs 1o ¢op-
Mmyse:

(KnreHTBI Ha KOHeL| Tepuofa—HOBbIE KJIHEHTHI)

CRR = X 100%

2

Churn Rate moka3bIBaeT ypoBeHb YXOAANIUX KIUEH-
TOB M PaCCYUTHIBAETCA 110 HOPMYyJIE:

KiiveHTBI Ha Hayazno

IloTepu KIMEHTOB
CR =

HavasibHO€ 4MCJI0 KJIMEHTOB

X 100%
3)

Huskuii OTTOK U BBICOKUM IIPOIEHT y/ep>KaHUsA CBU-
JIeTeJIbCTBYIOT O JIOSUIBHOCTH.

Emme ofvH pacnpocTpaHeHHBIN [TOKa3aTeab — KO-
JIMYECTBO MIOBTOPHBIX MOKYMOK (Repeat Purchase Rate,
RPR). 3To oTHOIIEHUE YmCIa KINEHTOB, COBEPIIUB-
IUX = 2 MOKYIIKH, K 00IEMY YUCITY KIUeHTOBY.

[Toxasarenpb HCIONB3YeTCA JJIs OLleHKU CTeIeHU
BOBJIEYEHHOCTH U YJOBJIETBOPEHHOCTH IIOTpebuTeIeH,
a TaKXKe ABIAETCSI BaXKHBIM MHAUKATOPOM 3 dEKTUBHO-
CTH ITPOr'PaMM yZep:KaHUs KINEeHTOB. B omindue oT mmo-
Kasaresyiei, OCHOBaHHBIX Ha CaMOOlleHKe (Halpumep,
NPS), RPR 6a3upyeTcs UCKIIOYUTETHLHO HA paKTHIe-
CKOM ITOBEZIEHUH MTOTPeOUTENIEH, UTO IeIaeT ero 06b-
€KTUBHBIM 1 U3MEPUMBIM HHCTPYMEHTOM.

Bricokoe 3HaueHue RPR ykasblBaeT Ha TO, YTO 3Ha-
YUTEeNbHAA 9acTh KIMEHTOB BO3Bpallaercsa K OpeHay,
YTO MOKET CBU/ETEIbCTBOBATH O BHICOKOU YZOBIET-
BOPEHHOCTH, JIOBEPUH U BOCIIPUHNUMAEMOH IIeHHOCTH
npeanoxenus. Huskuii RPR MokeT OBITh MPU3HAKOM
po6JieM B KJIMEHTCKOM OIIbITe, HeZIOCTATOYHON MOTH-
BallUU K TOBTOPHOM MOKYIIKE WK BBICOKOU KOHKYpeH-
I[UY Ha PBIHKE.

Tak:Ke 4acTO HCIIOB3YIOT oKasaTenb Cpe/HUiH Yek,
OTPAKAIOUIVK pa3Mep MOKYIKU*.

Eme oauH nokasarenb — IIOXXU3HEHHAA [[eHHOCTh
kineHTa (Customer lifetime value, LTV). LTV oTpaxa-
€T COBOKYIIHYIO IIPHUOBUIb, KOTOPYIO KOMIIAHUA MOXKET
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MIOJIyYUTh OT KJIMEHTa 3a Bech [1epuo/, ero B3auMozei-
cTBUA c KoMnaHuel. Popmysia 41 pacueTa IoKasaTesis:

LTV = Cpepnuii yek X YacToTa NOKynok X

CpeHSAS NPOJOIKUTENBHOCTD

4)

Boicokuii LTV ykaseiBaeT Ha AOATOCPOYHYIO JIOSAIb-
HOCTB Y LIEHHOCTh KJIMeHTa*.

Takke o6paTUM BHHMAaHUE ellle Ha /IBa [TOKa3aTe-
11— VIHZIeKC yI0BIETBOPEHHOCTU KIUEHTOB U VIHAEKC
JIOSITBHOCTHU KJIEHTA.

Vnaexc yzoBiaeTBOpeHHOCTU KianeHTOB (CSI-
Customer Satisfaction Index) npezcrasiseT co6oi Ko-
JINYeCTBEHHBIN MOKa3aTesb, OTPAXKAIOIUN CTElleHb
VZIOBJIETBOPEHHOCTU KJIMEHTOB TOBapaMu, yCayramu
Y KaueCTBOM B3aMMOJEHCTBUA C KOMIIaHUEH. DTOT
WH/IEKC IPUMEHsAeTCA KaK caMOCTOsATeIbHasA MeTPU-
Ka OIIeHKH KavyecTBa 00CTyKUBaHUA U KAaK KOMITOHEHT
B 60JIee MUPOKUX MOJEIAX aHAIU3a JIOSUTbHOCTH.

Kiaccuueckast popmysia pacyeta CSI oCHOBBIBaETCS
Ha pe3yJbTaTax aHKeTUPOBAHUSA, B KOTOPOM KJIMEHTHI
OIIeHMBAIOT KJI0YeBble ITapaMeTphbl B3auMOZEeHCTBUSA
¢ KOMITaHueH 110 mkase oT 1 10 10 win ot 1 10 5. O6BIU-
HO OlLIeHMBAaIOTCA CJIeyIolre TapaMeTphl:

® KauecTBO MIPOAYKTA WIU yCIYTH;

* [leHa ¥ COOTBETCTBUE OXKUJAHUAM;

°* YPOBEHb 00CITYKUBaHUS (BEXKJIUBOCTH, CKOPOCTD);

* yI0OCTBO MOKYIIKH;

° BO3MOXXHOCTb pellieHus mpobiieM (Bo3Bpart, rapaH-
TUA U TIP.).

Kaxxzomy mapameTpy nprcBauBaeTcs Bec B 3aBUCU-
MOCTH OT ero 3HaUMMOCTH /714 KiaveHTa. Jlanee CSI pac-
CYUTBIBaeTcA 1Mo popmyre:

i=1(0; X W)

i=

CSI

()

rae:

* O— olleHKa KJIMEeHTa I10 IIapaMeTpy i,

* W, — Bec napamerpa i,

* N — KOJIMYeCcTBO IIapaMeTpOB.

PesynbTaT BEIpaXKaeTcs B IPOIEHTaxX: 4yeM Oirke
Kk 100%, TeM BelllIe Y/JOBJIETBOPEHHOCTb.

B poccuiickoit mpakTrke CSI npruMeHseTcs IperuMy-
IIIeCTBEHHO /171 CJIEZYIOMINX 3aa4*:

* U3MepeHMe YPOBHA YAOBIeTBOPEHHOCTU IIOTpe-
6uTesell B I[eJI0M, a TaK)Ke IO OTAeNIbHBIM IIPOIieccaM,
IIPOAYKTAM, YCIyraM;

* 13MepeHUe YPOBHA y/OBIETBOPEHHOCTH IIPOAYK-
TaM{ U/WIH YCIyraMy KOHKYPUPYIOIINX KOMIIAaHUH
1 cpaBHeHUe [T0JlyYeHHBIX [TI0Ka3areseii;

* OlLIeHKA PHUCKa IOTEHIINaJIbHOI'O OTTOKA KJIMEHTOB
1 ero ABHBIX U JJATEHTHBIX [IPUYUH;

* KOMIIJIEKCHBIM aHanu3 ($aKTOpOB, BIUAIOMINX
Ha JIOSIBHOCTD U Y/I0BJIETBOPEHHOCTD KJIMEHTOB;

* [IOATOTOBKA IIPOrPaMMBbl TPEHUHI'OB IlepcoHaia
CY4eTOM BbISIBIIEHHBIX HEZI0OYeTOB KJIMEHTCKON pabOTHL.

VHzexc 103BOJIAET OLIeHUTh ypOBEHb y/IOBJIeTBOPEH-
HOCTH KJINEHTOB I0CJIe B3aUMOZIeCTBUSA C KOMIIaHUEeH.
CSIapnsieTcs yHUBepCaIbHBIM UHCTPYMEHTOM, KOTOPBIH
MO>KHO UCII0JIb30BaTh Kak Ha B2C priHKe, Tak U Ha B2B.

Haub6osbIeit aGpGeKTUBHOCTH BO3MOXKHO JOCTUYD
3a cueT KOMOMHAINY Pa3IUnYHBIX METO/IOB OIleHKU. TakK,
B MHTEIrpUPOBAHHBIX CUCTEeMax yIIpaBJIeHUs KINeHT-
ckuM onblToM CSI yacto coderaerca ¢ NPS: CSI nsme-
PAET YyZI0BJIETBOPEHHOCTh, @ NPS — rOTOBHOCTB peKo-
MEeH/IOBaTb.

Eme oxuu meton — Customer Satisfaction Score
(CSAT) — aro nHbOpMaTUBHASA METPHKA, IIPeJHA3HA-
YeHHad JJId OLleHKHU YPOBHA Y OBIEeTBOPEHHOCTU KJIU-
€HTa IT0cJle KOHKPeTHOTO B3auMO/eiCTBYUA C KOMIIaHU-
e, MPOAYKTOM WU YCIYTOH.

OcHoBHag 3aga4a CSAT coCTOUT B TOM, YTOOHKI 3a-
($UKCHPOBaTh SMOIIMOHATBHYIO PEAKIHIO KJIIMEeHTa Cpa-
3y mocje cobbpiTus (HanpuMmep, MOKYIKU, 00pameHus
B CIIY)KOY TOAZIEPXKKH, TIOJIYIeHUA YCIIyTH) .

Pe3ynbpTaThl COOMPAIOTCA 3a CYET BOIIPOCA KIHEH-
Ty, HaripuMep: «HacKoIbKO BbI YZOBIETBOPEHE! Kaye-
CTBOM OOCTyXKUBaHUsA (WX POAYKTOM) ?». OTBET TIpe-
IOCTaBJIAETCA 110 IATUOA/UILHOM WIN AeCATUOAIUIBHOMN
mKane (rge 1 — «CoBeplIeHHO He y/IOBIeTBOPEH», 5
wii 10 — B 3aBUCUMOCTH OT IIKaJbl — «IIOJHOCTHIO
VZIOBIIETBOPEH»). B COBpeMeHHBIX MOOMIBHBIX IIPUJIO-
JKEHUAX U Ha caliTax TakXKe 4acTO BCTpevyaeTCs Bapu-
AHT OLIEHKU Yepe3 CMaINKU WIX UKOHKHU.

[ToxasaTesnb pacCIUTHIBAETCA 110 GopMyIie:

06111e€ YHCI0 OTBETOB

CSAT = X 100%

YuC10 NOJI0KUTENbHBIX OLEHOK
6

3a NoJIoKUTeIbHbIE OLIEHKH, KaK IIPaBuWIo, IPUHU-
MaroT OTBeTHI 4 1 5 pu 5-6anbHOM mkase u 8-10, eciu
HCTIONIb3yeTcs AecTUOA/UTbHAS KA.

42 Yrto Takoe LTV B MmapkeTuHre. Developers // Sber. URL: https://developers.sber.ru/help/business-development/Itv-in-marketing (nata 06-

palleHus: 22.06.25).

4 QOueHka yoosneTtBopeHHocTv keHToB CSI // ALl «HADW». URL: https://nafi.ru/method/sindikaty-nps-csi/ (nata obpatieHns: 30.06.2025)
4 Key CX Metrics That Shape Customer Loyalty and Business Success // Cmswire. URL: https://www.cmswire.com/customer-experience/
key-cx-metrics-that-shape-customer-loyalty-and-business-success/ (oata obpauleHus: 22.06.2025)
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CSAT wucronb3yeTcs A1 OLlEHKUA KavyecTBa o6ciy-
JKMBaHUA B TOPTOBBIX TOYKAX, aHAIN3a y/JOBJIETBOPEH-
HOCTHM TIOCJIe OHJIalH-3aKa3a, KOHTPOJIA KayecTBa pa-
6O0THI KOHTAKT-I[EHTPOB, OLIEHKU TI0Jb30BATENbCKOTO
onbita (UX) Ha caiiTax ¥ B MOOWIBHBIX TPUJIOKEHU-
X U APYTUX ciaydasx. HanmpuMmep, B MOOHIbHEIE TIPH-

noxxkenus Ozon u Wildberries HTerprpoBaHa OlleHKa
CSAT nociie nony4eHud ToBapa.

Otmetum, 4To CSAT ciefyeT UCIIOIb30BaTh B KOM-
IJIEKCe C APYTUMU MeTpUKaMu — TakuMu Kak NPS u CSI.
DTO IO3BOJUT HoJTee TITyOOKO OLIEHUTD KIIMEHTCKYIO JIO-
SUIBHOCTD ¥ IIPOBECTH NIPEANKTUBHBIN aHAIN3 ITOBe/le-
HUA oTpebureneit (Tab. 3)

Rate (Customer
Retention Rate
n Churn Rate)

HEHHbIX KJTMEHTOB 3a nepunoa
1 NPOLEHT ywenwmnx KIneHToBs
COOTBETCTBEHHO

[MpocTon pacuyet

Tabauya 3
CpaBHUTeJIbHAs TabIUIla METOAOB
Table 3
Comparative table of methods
MeTog Cwmbicn nokasarens [MpenmyLiecTtea OrpaHunyeHus
CRR 1 Churn [MokasbiBaoT gonto coxpa-

He nokasbiBaloT akTUBHOCTb,
TONbKO (hakKT, He OOBLACHSAIOT
NPUYNHbI

NPS (Net
Promoter Score)

[[OTOBHOCTb K/IMEHTOB peKo-
MeHpgoBaTb

[MpocToTa pacyeTa, yH1Bepcanbs-
HOCTb (He06X0OMMO OTBETUTL
Ha OAMH NPOCTOWN BOMPOC)

Cy6beKTMBEH, He BbISIBNSET
KOHKPETHbIX cnabbiX MecCT,
60/sibLlIasi NOrPELUHOCTb B pac-
yetax

RPR (Repeat
Purchase Rate)

[onsa KNMeHToB, COBEPLUMBLUNX
>2 NOKYnKu

O6beKTMBEH

He oTpaxaeT pasmep vnu LeH-
HOCTb MOKYMOK

LTV (Customer
Lifetime Value)

O6was npubblib OT KINeHTa
3a Bce Bpemst

BarkeH onst LONFOCPOYHbIX cTpaTe-
IV, OLEHNBAET LIEHHOCTb K/IMeHTa

CnoxeH B pacyeTax; 3aBUCUT
OT TOYHOCTW OAHHbIX

CpepHui Yek

DuHaHch!

JlosinbHOCTb yepes LeHOBY oTaavy
KNneHTa

3aBuncuUT OT BHELHNX (hakTo-
pOB, YyBCTBUTENEH K OAHHbIM

CSI (Customer
Satisfaction Index)

KomnnekcHas oueHka yooBnet-
BOPEHHOCTU MO HECKONBbKMM
aTpnbyTtam

Bbicokas nHgopmatneHOCTb (MO3BO-
NAET BbIABUTb BaXKHbIE ON15 KNIMEHTa
XapaKTepUCTUKN 1 YOOBIETBOPEH-
HOCTb UMW), NO3BONSIET AeTallbHO
CEerMeHTMpOoBaTh K/INEHTOB, METOS,
CpaBHMMbIN, OCTYMHbIN, NpegycMa-
TPVBaET CUCTEMHOCTb

CnOXHbIN 1 OOATNIA pacyeT,
TpebyeT 60NbLUEro BOBNEYEHNS
CO CTOPOHbI KNMeHTa.

MeToz He BbISIBASIET NPUYMH —
npw nageHun CSI TpebyeTcs
OOMOSHUTENbHbIN KaYecTBEH-
HbI aHann3

CSAT (Customer
Satisfaction
Score)

YpoBeHb YOOBNETBOPEHHOCTU
KOHKPETHbIM B3aVIMOAENCTBMEM

BbicTpas obpaTHas cBasb. Jler-

KO noapaeTcs aBTomaTu3auum.
[pocToTa anga KNMeHToB. KnueHTy
npepnaraeTcs 0avH BOMNPOC, He Tpe-
Gytowmin yeunuin. Bnarogaps atomy
MO>XHO BbIENNTb eLLe OAHO npe-
MNMYLLIECTBO — BbICOKUIA YPOBEHb
OTK/IMKA

MokaszaTenb oTpa)kaeT aMmouun
B MOMEHTE, HO He JONrOCPOoY-
HYtO NOSNIbHOCTbL. [pn 3TOM no-
KasaTteslb YyBCTBUTENEH K KOH-
TEKCTY: HelaBHUIN HEraTUBHbIN
OnMbIT MOXET MCKa3nTb 00
pesynbTat

Hpumeuar-tue: COCmaeJieHo asmopom Ha OCHOBE AHAIU3A OMKPbLIMbLX UCMOUHUKO08%

O6061MM MO ZAaHHBIM TaOJIUIBI Ba)KHBIE XapaKTe-
PUCTUKM Ka)XIOT'0 U3 IT0OKa3aTesel.

CRR u Churn Rate — 3epKayjbHbIE METPUKH yIEP-
’KaHUA U [I0TePb, IPOCTHIEe B pacyeTe, HO IIPU 3TOM OHU
He Zal0T NHGOPMAIUU O IPUYMHAX YX0/ia KJINEHTOB.
NPS — mupoko npuMeHAeTCa KaK UHAUKATOP JIOATbHO-
CTU ¥ IOTEHIINAJIBHOT'O POCTA, OJHAKO TpebyeT CopoBo-

YK eHUs KaueCTBEHHOT'0 aHaIM3a /1J1s BBISIBJIEHUS PEKO-
MeHzanuii. RPR He o1jeHUBaeT 3HAYUMOCTh IOBTOPHOM
nokynku. CLV — 1roka3aTesib, YyBCTBUTENbHBIN K TOY-
HOCTH BXOJHBIX fIaHHBIX. CSI — caM 1o cebe He yKa3bl-
BaeT, KaKk UMEHHO U nnoyeMy nusMmeHwicsa. CSAT — orme-
paTUBEH U OCTYIEH, HO U3MepPseT IIPeuMyIeCTBEHHO
KPaTKOCPOYHBIE peaKIIUu.

4 NPS, CLI n CSI. Hpekebl nosineHocTh kveHToB // Papypc. URL: https://rarus.ru/bonus/indeksy-loyalnosti-klientov/ (nata obpatiie-
Hus: 22.06.2025); YnpaBneHne NosibHOCTBIO KIIMEHTOB: Kak MPeBpaTuThb 4oBepue B cTabunibHble npogaxu // Kopyc. URL: https://
korusconsulting.ru/blog/biznes/upravienie-loyalnostyu-klientov-kak-prevratit-doverie-v-stabilnye-prodazhi/ (aata obpatueHns: 22.06.2025);
Key CX Metrics That Shape Customer Loyalty and Business Success // Cmswire. URL: https://www.cmswire.com/customer-experience/
key-cx-metrics-that-shape-customer-loyalty-and-business-success/ (qata obpateHus: 22.06.2025).




54 YMPABEHWE COBPEMEHHOW OPTAHU3ALIMEN: onbiT, npobrnems! 1 nepcnektviebl | Ne25 | 2025

KosmyecTBeHHBIE ITOKA3aTENU MO3BOJIAIOT OBICTPO
OILIEHUTH TEKYIYIO CUTYALINIO, HO He JAF0T IOHUMAaHUSA
[IyOMHHBIX IPUYMH U3MEHEHUH, B TO BpEMs KaK Kave-
CTBEHHBIE METOZBI Y IOBEJEHYECKUH aHAIN3 TPEOYIOT
6OJIBIIIE PECYPCOB, HO ZAIOT CTPATErnYeCcKyo UHPOP-
manuo. COOTBETCTBEHHO /JIsi 0OOCHOBAHHOTO aHa/Iu-
3a JIOSUTBHOCTH 1IeJIECO06pa3HO MCIIOIb30BAaTh KOMOU-
HAaIlM¥ METPHUK U JOIMOJHATb KOJTMYECTBEHHbBIE METO/BI
KavyeCTBEHHBIMU MCCIIEJOBAHUAMU (MHTEPBBIO, GOKYC-
TPYIIIbI, TEKCTOBBIM aHAH3).

B cOBpeMEHHOM MHpPE TaKKe MPUMEHSIOTCH METO-
[IbI, OCHOBAHHbBIE Ha KOMILIEKCE U3 TEXHOJIOTUN U pa-
6ore c Big Data.

Tak, B HEKOTOPBIX KOMITAaHUSAX UCIIOIb3YIOT AHAIN3
TPaH3aKLIMOHHBIX IAHHBIX. J[JIs aHAIM3a UCITOIb3YIOT-
€Sl METPUKHU YaCTOTHI TIOKYTIOK, CPEJHETO YeKa, YyB-
CTBUTEJbHOCTH KJINEHTOB K IieHaM, J0JId KOIIeJabKa.
Tak)ke KOMITAaHUY MOTYT MOHUTOPHUTb OT3BIBHI M COLIU-
ajbHBIE MeZra. ABTOMAaTU3UPOBAHHBIN aHATU3 KOM-
MeHTapHeB, OLEHOK U HACTPOEHUH KJIMEHTOB B UHTEP-
HeTe II03BOJISIET BBIABUTD CTIa0ble U CUIIbHBIE CTOPOHBI
6peHza. OAVH U3 HOBEHIITUX METO0B — COITUATbHBINA
CKOPHUHT. DTOT METO/, elll€e JIUIIb Ha CTAaZUU IITUPOKO-
r'0 BHEJPEHHUS.

B ycioBusx nudppoBU3ALMK U BBICOKOT'O YPOBHS KOH-
KYPEHLIUH ITPeATIOYTEHHE CIIEAYET OTAAaBaTh THOPUAHOMN
MO/IE/TH aHA/IM3a JIOSTIBHOCTH, COYETAIOIIel KaueCcTBEeH-
HbIE ¥ KOJIMYECTBEHHbBIE METO/bI OLIEHKH.

IIpakTHKa POCCUHUCKUX 6AHKOB

Kak oTmeuasnoch paHee, HAUOOIbIIYIO 3PHEKTUB-
HOCTB ZIeMOHCTPHUPYeT KOMIUIEKCHBIH ITO/IX0/], COUeTaIo-
U TPAAUIIMOHHBIE METPUKY C aHAIU30M KJIMEHTCKOT'O
[IOBe/IeHN, OT3BIBOB, IN(POBOI aKTUBHOCTH U UH/IEK-
COB yZIOBJIETBOPEHHOCTH.

PaccMOTpUM IpakTHUYecKue KeHChl BeAyIINX poc-
cutickux 6aHkoB — Aisbda-Banka, C6epbanka, T-BaH-
kau BTb, npoananusupyem ux IporpamMMbl JIOSJIBHOCTH
Y TIOKa3aTeJT! yZIOBIeTBOPEHHOCTH KIIMEHTOB.

CbepbaHK — KPYIHEHUIIUHN POCCUICKUI OaHK, pe-
anamayeT MacIITabHYIO IPOrpaMMy JOsIbHOCTH «CIia-
cu60 ot CbepbaHKa», koTopas Ha 2025 r. HACYUTHIBA-
eT 6osee 90 MJTH aKTHUBHBIX ITOJIb30BaTeIeH cerMeHTa
B2C. OTa nporpaMMa MHTerpupoBaHa B 9KOCHUCTe-
My Cbepa, BKIIOYAIONIYIO TaKMe CEPBUCH], KaK Map-
KeTIUIENC, MOOWIbHASA CBA3b, CEPBUCHI pa3BIeYeHUN
1 QUHAHCOBBIE IPOAYKTHL, YTO TO3BOJIAET KIMEeHTaM Ha-
KaIUIUBATh U UCIIOJIb30BaTh OOHYCHI B IIHPOKOM CIIEK-

Tpe yoryr*e. AHaJIM3 TOBeEHUS TI0JIb30BATEEH C ITPU-
MeHeHHeM TeXHOJIOTUN NCKYyCCTBEHHOI'O NHTeJUIEKTA
u Big Data obecrieyrBaeT BBICOKYIO ITEPCOHATN3ALIUIO
TIpeIoKeHU M.

T-BaHk (paHee — TuHbKOO BaHK) doKycHupyer-
cs1 Ha UUPPOBOM CerMeHTe PBIHKA M OPUEHTUPOBAH
Ha MOJIOJBIX Y TEXHOJIOTMYHBIX KIMEHTOB. LleHTpab-
HBIM MHCTPYMEHTOM YIIPaB/Ie€HUA JOSTBHOCTHIO SBIIA-
eTcsi MOOWIbHOE MPUJIOXKEHUE C yOOHBIM UHTepel-
coM, pa3paboTaHHBIM Ha OcHOBe UX-HcCiie0BaHUM.
KJIMeHTEI TOIy9atoT JOCTYII K IIepCOHATN3UPOBAHHBIM
KelbsKaM U CKUZKaM, a MOAJEPKKA OCYIECTBIIAETCS
KPYIVIOCYTOYHO Yepe3 4aT-00THI 1 OIIEPATOPOB, UTO 3HA-
YUTENbHO MOBHIIIAeT CKOPOCTh U Ka4eCTBO OOCITYKU-
BaHUAY.

BTD uHTerpupyer TeXHOJIOTNYeCKUe NMHCTPYMEHTEI
Y OPUEHTHPOBaHHbIE Ha KJIMEHTa IIporpaMMEL. B 2024 T.
6aHK Iepe3aryCcTuI IPOrpaMMy JIOSUIBHOCTH, YZIBOUB
MHBECTUIINHU B yAep>KaHue KJINEHTOB U IIPeJJIOXKUB
KembaK 10 25% B BEIOpaHHBIX KaTeropusx*e. Takke 6aHK
3aHUMaeTcs Pa3paboTKOHN SKOCUCTEMBI: TAPTHEPCTBO
¢ «fIHgeKcom», co-branding ¢ A3podioToM U mporpam-
Ma «VTB Family»*.

Anpda-BaHK TakXKe HCIOJb3yeT NHTEPUPOBAH-
HBII TOZAX0J K paboTe C JOATBHOCTHIO KIMEHTOB.
B 2023 r. 6aHK 3amycTui ruOKyr MOZeNb IpoTrpaM-
MBI K3II65Ka: KK BIH KIMEHT MOXKET CAMOCTOSATENBHO
BBIOpATB IO IIATU KaTeropuii, rze 6yieT MOBIIIeHHbIHI
Bo3BpaT (70 5%). Kareropuu mogbuparorcs ¢ moMo-
b0 MOZeIeN MaIIMHHOT0 00y4eHNs, aJallTUPYEMbIX
exxeMeca9HO0’. BaHK aKTHUBHO HUCIIOJIb3YET UTPOBEIE
MeXaHUKU — K IpumMepy, «bapaban cynepkambaka»,
MO3BOJIAIOIUH BRIUTPATh 70 100% 60HYcOB. B Mo-
OMIBHOM IIPWIOXKEHUH yCHUIeHA BU3yaIu3alusi: KJIu-
€HT Cpa3y BUJAUT BHITOAY OT KAXKAOU TpaH3aKIUH,
a mHTepdelic MOACKa3bIBAET BOBPEMS CAENIaTh BEIOOD
kaTeropuu. Anb¢da-baHK pa3BUBaeT ceTh OTHOIIEHUH
C mapTHepaMmu: Ha miatpopme MpeacTaBIeHO bosee
500 koMnaHuH, BKJItOYas MapKeTILIec, T/ie mapTHep-
CKMH k2163K gocTuraet 70%.

Kak ormeuasnock paHee, ofHUM U3 Haubosee pac-
IIPOCTPAaHEHHBIX CIIOCOOOB OLIEHKY JIOSUIBHOCTHU SIBJIA-
eTcd nokasaresnb NPS.

Ananutuyeckuii ienTp HA®U mpoBoauT exeros-
HbIe OIIPOCHI KIMEeHTOB OAHKOB. B aHKeTe pecloH/eH-
TaM IpezyaraeTcs ykKasaTb, yCAyraMHu Kakoro 6aH-
Ka Wik 6aHKOB OHU IMOJIb3YIOTCA. Eci 6aHKOB GBLIO
HECKOJIbKO, IpeJjiaraeTcs BeI6paTh OCHOBHOW OaHK.

4 TAO CbepbaHk: ochuupmanbHblin cant. URL: https://www. sberbank.com/ru/ (nata obpatleHmst: 23.06.2025)
47 T-baHk. Nogosble oTueThl. 2024, 2023. URL: https://www.tbank.ru/about/investors/11/ (nata obpatlerust: 22.06.2025).
4 BTb B 2024 rogy o6HOBUT NporpammMy fossIbHOCTU A1 PO3HUYHBIX KneHToB // KomepcaHTb. URL: https://www.kommersant.ru/

doc/6532964 (nata obpatleHvs: 22.06.2025)

4 BTB. JluHun pocTa. Moposble otueThl. URL: https://www.vtb.ru/ir/statements/annual/ (nata obpatleHns: 22.06.2025).
50 Kewwbak u lifestyle: kak kKpynHbIn BaHK nepenpuayman nporpammy nosnbHocth // PBK. URL: https://trends.rbc.ru/trends/industry/
cmrm/64c284fe9a7947c92762b3d7 (nata obpateHns: 30.06.2025).
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Hwke npeacrasieHbl faHHble NPS 1o 6aHKaM, KOTOpbIE JlugepaMu 110 YPOBHIO JIOANBHOCTU KJIWEHTOB KakK
OBUIH OTIpeZeIEHbI PECITOHIEHTOM KaK OCHOBHOM OaHK ~ OCHOBHBIe 6aHKU B 2023 u 2024 rr. cranu Tuabkodd
WIY eIVHCTBEHHBIN OaHK. Bank u Anbda-bank.

Tabnuya 4

CpaBHUTeNBHBIN aHanmu3 NPS Beaymux poccuiickux 6aHkoB 2023-2024 .
Table 4

Comparative analysis of NPS of leading Russian banks 2023-2024
NPS, %
BaHk
2023 . 2024 r.

Anbta-baHk 86 59

CbepbaHk 55 53

T-BaHk 72 78

BTB 44 51

O6Lepoccuiickmin nokasaresnb 56 55

IIpumeuanue: cocmasieHo A8MOPOM HA OCHOBe OAHHBIX omuemos AHanumuueckozo yeHmpa HAPH!

CbepbaHK MOKa3bIBaEeT BHICOKHM NPS B clly Mac-  TPaJUIIMOHHO OCTAIOTCS B TOIE. DTO OOIAst TTO3UTHB-
ITaOHOM KJIMEHTCKOM 6a3bl, OJHAKO €ro MOKa3aTeab  Has OlleHKa M COOTBETCTBHE OXKUAAHUAM («BCE yCTpau-
HIDKe TIoKa3aTeneli T-banka 1 Anbda-baHka. BaEeT, XOPOIINI O6aHK»), BBITOZHbIE TPOAYKTOBBIE MPE-

CormnacHo uccinenopanusam HAOU, 1os/IbHOCTh K OaH-  JIOXKEHUS, a TAKXKe CTAOMIBHOCTD U HaleXKHOCTD OaHKa
KaM OCHOBAHA Ha TpeX KJII0YeBhIX paKTopax, KOTopsle  (puc. 4)°2

Bce ycTpanBaet, XoponiHii 6aHK
Beirozble TapH(BI, YCIOBHS, CTABKH
Hanexsbni 6aHK, J1aBHO padoTaeT
OYHKIMOHATRHOCTH U yA06cTBO JJEO
IIpeapuTy il NOIOKATENbHBIH OMBIT
BrIcTpoe, KoMbOPTHOE 06CTYKHBAHHE
1ITupoxkas ceTh OTASTEHHI U HUTHATOB
I1Inpokas mpoxyKToBas THHEHKa
BeamuBele H IpyKeT00HbIe COTPYIHHKH
KommeTeHTHOCTH H IIPoGecCHOHATH3M
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IIpumeuaHue: cocmasieHo A8MOPOM HA OCHOBe OAHHBLX omuemos AHanumuueckozo yenmpa HAPH>

PucyHok 2 — /Ipaiigepul 10SIbHOCMU: NOUEMY KAUEHTbL 20MOBbL PEKOMEHO08AMb CBOLL OCHOBHOU OAHK
(omkpwvimbslil sBonpoc, koouposka), %
Figure 2 — Loyalty Drivers: Why Customers Are Ready to Recommend Their Main Bank
(open-ended question, coding),%

51 NPS-2024. HADW JlosinbHOCTb Nofib3oBaTeneit 6aHKOBCKMX YCiyr. Pe3ynbTaTbl BCEpOCCUIMCKOro penpeseHTaTeHoro onpoca. URL:
https://nafi.ru/upload/iblock/fb5/fb5e14e97cff8124fdf097625af2¢cf27 . pdf (nata obpaiueHms: 30.06.2025)

52 Tam xe.

5 Tam xe.
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HarsaaHo 3aMeTHO CHIDKEHYE BIMSHIA TAKOU Xapak-
TePUCTUKHU, KaK HaZIeXXHOCTh (TazeHue ¢ 27% n0 18%).
3a mociesHUM roj KINEeHThl OaHKOB CTalU pee
VKa3bIBaTh HEBBITOZHBIE TapU(dHI B KauecTBe dpakTopa,

HeBbirognsie Tapudsbl, yCI0BHSI
Heyno6noe, HedyHKIHOHATEHOE BJ[O
Maito oTaeneHHi U (IIHATIOB
HeraruBHbIii OIBIT

VYrpo3sl MOIIEHHUYE CTBA

Jlonroe oOCIy;KUBaHUE, O4YepeIH
HaBsi3unBbIe 3BOHKH/peKIaMa

He cootBetcTBYET pexiame
OTcyTCTBHE HEOOXOAUMBIX IMPOAYKTOB
[Inoxoe oTHOMIEHNE K KIITHEHTaM
HekoMneTeHTHOCTh COTPYIHHKOB

JIlpyroe oTpuiareisHoe

I10 KOTOPOMY OHH He FOTOBEI Oy/lyT pEKOMEHZIOBATh CBOH
6aHK ApPy3bsSM I 3HAKOMBIM, OJHAKO POJIb HEeyA006-
CTBa MHTEPHET-OAHKUHTA WJIM MOOWJIBHOTO TIPUIOKE-
Hus 6aHKa 3aMeTHO BhIpocia (puc. 5).

10 20 30 40 50

IIpumeuanue: cocmasieHo Ha 0CHOBe OAHHbBLX Uccied08aHUsl AHanumuueckoezo yeHmpa HADH®.

Pucynok 3 — /Ipaiigeput 10sIbHOCMU: NOUEMY KAUEHbL 20MOBbL PEKOMEHO08AMb CBOLL OCHOBHOU OAHK
(omkpwvimblil sBonpoc, koouposka), %
Figure 3 — Loyalty Barriers: Why Customers Are not ready to recommend their main bank
(Open-ended question, coding), %

VI3meHmIach TaKKe CTPYKTYpa OLIeHKH OIIbITa GH3H-
YeCcKOro B3auMoZeHCcTBUA ¢ 6aHkoM. Eciu B mpormiom
roZly MHOT'O HapeKaHUU OBUIO Ha 0JIT0€e 00CTyKUBAHUE
U ouepey, IUI0XOe OTHOIIEHHE K KJIMEHTaM M HEKOM-
[IETEHTHOCTh COTPYAHUKOB, TO CETOHSA II0Tb30BATENHN
B 3 pasa yale yKasblBaloT CTON-PaKTOPOM Majioe KO-
JINYECTBO OTAeNIeHUH U GUINaioB.

AnanvTHYecKas 1 KOHCAJITUHTOBast Kommanysa Frank
RG mpoananusupoBasa TpeHAH Ha PBIHKe reward-
MporpaMM POCCUHACKUX OAHKOB M KOMITAHUH, ObLITU BbI-
SIBJIEHBI CJIE/IYIOIINE XapaKTePHbIE YEPTHI>:

1. Reward-mporpamma ocraeTcs Ba)XHON 4acThIO
LIEHHOCTHOT'O TIPe/IJIOKEeHUA [0 KapTaM.

2. VI3MeHeHUe NPUOPUTETOB BHIOOpA KapThl —
KelIOoK BayKHee HaZleKHOCTH.

3. KyIMeHTHI OTKPBIBAIOT KAPTHI B IPYTOM GaHKe paau
BBITOZIBI.

4. BeIroza Ha KapTy CHIDKAETCA B MacCOBOM U IIpe-
MUaJIBHOM CeIMeHTaXx.

5. KaTeropuitHbIi Kemb3K — MEHHCTPUM U CIIOCOO
COKOHOMMUTSH /11 OAHKOB.

6. MexaHuKa IPOTpaMM yCIOXKHIETCA M IIePCOHA-

JIA3UpYeTCA.
7. llapTHepcTBa BCTpauBarwTca B reward-
IIPOTPaMMBI.
8. DKOCUCTEMHOCTb — HOBBIHN TPEH/, PA3BUTHUSA IIPO-
IrPaMM JIOsUIBHOCTH.

9.Reward TpaHChHOPMUPYIOTCA B IPOTPAMMBI JIOSTb-
HOCTH, TIEPEXO0/S C IIPOAYKTA HA KJIMEHTA.

5 NPS-2024. HA®W. JlosinbHOCTb Nosib3oBaTenen HaHkKOBCKMX ycnyr. PedynbTaTsl BCEepOCCUMCKOro penpeaeHTaTtnasHoro onpoca. URL:
https://nafi.ru/upload/iblock/fb5/fb5e14e97cff8124fdf097625af2¢cf27 . pdf (nata obpaiueHms: 30.06.2025)

% OKOCMCTEMHOCTb — HOBbIN TPEHL, Pa3BUTUs Nporpamm nosineHocTw // Frank PG. URL: https://frankrg.com/news/ekosistemnost-novyj-
trend-razvitiya-programm-loyalnosti (qata o6pawyerns: 30.06.2025).
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B esioM Bu/ZieH OOV TPeH/ 1 Ha IIOBBILIIEHYE JIOSUTb-
HOCTH U IOBEPUS POCCUMCKUM OaHKaM.

CornacHo gaHHbIM HADU, ¢ 2022 r. ypoBeHb J0Be-
pus 6aHKaM Havasl aKTUBHO pacTy U B Havase 2023 T.

90
80
70
60
50
40
30
20
10

0

2015 2016 2017 2018 2019

2020

COCTaBWJI PEKOPAHBIE 3a BECh Teproz usmepenuda 82%.
YpoBeHs foBepys 6aHKaM B 2024 I. OCTaeTcs TAaKKUM JKe
BBICOKUM, KaK U I'0ZIloM paHee.
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IIpumeuanus: 1. Cocmagneno Ha 0cHOBe OaAHHbLX ONPoco8 AHanumuueckozo uenmpa HA®M, 2024 2.%
2. CymmapHas donst omeemos «I[lonHocmuto dogepsito» u «Ckopee 008epsiio» HA 8onpoc «Ckascume, noxcanyiicma,
HAcKobko Bbl dogepsieme unu He dogepsieme 6AHKAM KAK PUHAHCOBLIM OP2AHUIAUUIM ?».

Pucyrox 4 — ZJunamuka yposHs dogepus bankam e 2015-2025 ze.
Figure 4 — Dynamics of the level of trust in banks 2015-2025

Poccuiickuie 6aHKU YCIEIIHO UCIIONb3YIOT METOABI
KOMIUIEKCHOTO aHajM3a KJIMEHTCKUX JaHHBIX U ITUd-
POBBIX TEXHOJIOTHH /IJIs1 TOBBILIEHU JIOSTBHOCTH. [Ipu
5TOM HanboJiee BHICOKMMH IT0KA3aTeIAMU OTINYAI0TCS
T-BaHk u Anbda-BaHK.

[TpakTHKa pOCCUHCKUX OaHKOB IEMOHCTPUPYET, YTO
HauboJee ycrenrHble kKommnanuu (Coepbank, T-BaHK,
BTB, Anbda-baHK ¥ p.) aKTUBHO BHEZAPSIOT MHHOBA-
LIMOHHBIE NTOAXOBI K ITIOCTPOEHUIO JIOSTIBHOCTH, BKJIIO-
4ad SKOCUCTEMHBIE CEPBUCH, AI-TEXHOJIOTUY U aHAJIU-
THUKY OOJIBIINX JAHHBIX.
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